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EpwTNoEIC TTou Ba pag armaoxoAnoouv onuepQ...

* déoo onuavtiko gival To HAeKTpovikoU Eprmopiou yia Tig emxeIpnoelg otnv EAAGda kal tnv
Eupwrin;
* [loia gival ta €idn Tou HAeKTpoviKoU Eprmopiou Kal TTOIEG OI BACIKES d1aPOPOTTOINCEIG;

* NMwg xTiCoupe pia emTuxnuevn mapouoia oto HAEKTpoVIKO Epmopio;
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H onuaoia tou
HAEKTPOVIKOU
Eurtopiou

The importance of eCommerce



2.64 016 AvOpwITO!
AyopalouV.0IadIKTUOKA

+3.1% KABE xpovo (u.0.)



To HAekTpoVvIKO Epmidpio NMaykoouiwg

Ta etrjola €c0da amd 10 HAekTpovikd Epmdpio Maykoouing Eéptacav oxeddv $6 1piI¢ to 2022
KOl ouvexiCouv va au&avovtal, aAAd pe Bpadutepoug pubpuoug.
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https://www.statista.com/statistics/379046/worldwide-retail-e-commerce-sales/
https://www.forbes.com/advisor/business/ecommerce-statistics/

> TNV Eupwrn, to HAeKTpoVIKO Eumiopio auédvetal o€ otabepd pubuod
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To HAekTpoVvIkO Epmidpio otnv Eupwrn

To Hvwpévo BaaoiAglo eival n peyaAutepn ayopd e-Commerce otnv Eupwrn.

Etnoia’Ecoda o€ € di1¢ (ekT. 2022)
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+10% YoY
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-
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Mnyn: eCommerce Europe Report 2022



To HAekTpoVvIkO Epumidpio otnv EAAGDC
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To e-Commerce otnv EAAGda mapouacidlel diYridio mocootod avamtuéng Kabe xpovo!
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Mnyrj: eCommerce Europe Report 2022

*Aev oupmepIAapuBdvovTal Ta TUXEPA TTaIXVvidla Kal ol 0IKOVOUIKEG uTInpeaies. O1 ETAOIEG E10p0EG amod Ta
01adIKTUaKd Tuxepd mmaixvidia ftav ~1.5 816 (2017)
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To HAekTpoVvIkO Epumidpio otnv EAAGDC

AAN
= 1 9
q@.l-- g :
(- -mfs
7.9/10 6.9/10 'EAANVEC
,E)\)\HVEC Ayopaclouv aro 1o AIadIKTUO £TNOIWG
‘Exouv mipdoBacn 61o
A1adikTuOo
VS VS
9.1/10 Eupwrmaioug 7.5/10 Eupwriaioug

2\

Source: eCommerce Europe Report 2022



To HAekTpoVvIkO Epumidpio otnv EAAGDC
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Ta Baoika tou
HAEKTPOVIKOU
Eurtopiou

The importance of eCommerce



Ac¢ apxiooupe amod ta Baocika...




Ac¢ apxiooupe amod ta Baocika...

‘ﬂ [16ool ammd €0a¢ Pwvidete O1AdIKTUAKA;
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Ac¢ apxiooupe amod ta Baocika...

.ﬂ [16ool ammd €0a¢ Pwvidete O1AdIKTUAKA;

Ti1 ayopdlete ouvnBwg;

Kai yia mmoioug Aoyoug Ywvicete d1a0IKTUAKA;



Ac¢ apxiooupe amod ta Baocika...

ﬂ [oia eival n diapopd avapeoa oTIC OIAdIKTUAKEC
.‘ AYOPEC KAl OTIC AYOPEC O GUOIKO KATAoTNUA;
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Ac¢ apxiooupe amod ta Baocika...

ﬂ [oia eival n diapopd avapeoa oTIC OIAdIKTUAKEC
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> UYKPION TIHWV
YPNAEG EKTTTWOEIG
24*7*365




Ac¢ apxiooupe amod ta Baocika...

[oia eival n diapopd avapeoa oTIC OIAdIKTUAKEC
AYOPEC KAl OTIC AYOPEC O GUOIKO KATAoTNUA;

2

> UYKPION TIHWV
YPNAEG EKTTTWOEIG
24*7*365

i

> UUBOUAEG O€ TTpaypatiké Xpovo

Apeon eEakpifwon tnG moIdTNTAS

[poowromoIinuevn eEuTINPETNON
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Ac¢ apxiooupe amod ta Baocika...

[oia eival n diapopd avapeoa oTIC OIAdIKTUAKEC
AYOPEC KAl OTIC AYOPEC O GUOIKO KATAoTNUA;
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> UYKPION TIHWV
YPNAEG EKTTTWOEIG
24*7*365

Meiwpévn eumotoouvn
MeyaAUtePOC aviaywviouog
Amnaitei xpdvo (emotpodEc/
EMIOTPOPEC XPNUATWV)

i

> UUBOUAEG O€ TTpaypatiké Xpovo

Apeon eEakpifwon tnG moIdTNTAS

[poowromoIinuevn eEuTINPETNON
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Ac¢ apxiooupe amod ta Baocika...

2

e  2UyKpION TIHWV
*  YYNAEG EKTTTWOEIC
s 24*7*365

« Meiwpuévn euymotoouvn

«  MeyaAUTEPOG AVIAYWVIOUOG

« Anaitei xpdvo (emotpodéc/
EMIOTPOPEC XPNUATWV)

ﬂ [oia eival n diapopd avapeoa oTIC OIAdIKTUAKEC
AYOPEC KAl OTIC AYOPEC O GUOIKO KATAoTNUA;

i

> UUBOUAEG O€ TTpaypatiké Xpovo
Apeon eEakpifwon tnG moIdTNTAS
[poowromoIinuevn eEuTINPETNON

ATIQITEI TTEPICOOTEPO XPOVO
AYOPEG OE OUVKEKPIUEVEC WPEC
KWUXOAOVYIKES» AYOPEC

-
EY



Tummolr eCommerce

Business-to-Business
XoVOPEUTIOPLO

C2C

Consumer-to-Consumer
«AVTOAAOKTIKE OLKOVOLLO»

Gonvernment-to-Consumer
HAEKTPOVIKN TTANPWUN
OPELAWV TIPOC TO ANUOCLO

Consumer-to-Business
Mopoxn unmnpeclwy

Business-to-Consumer
ALOVEUTIOPLO

-
EY



B2C eCommerce

Evpsia meAateiakn
Baon = duvoToTnNTA
LEYOANG QVATTTUENC.

Eukaipleg yla
e&eldikevpévn
TIOPOX N UTINPECLWV.

KaTto Kovovo, Kowe
eOWKEWWNEVO |ic
online ayopec.

[eploooTtepa Ttedlar elva
NON AVTAYWVICTIKE N
KOPECUEVA

Ot TIEAXTEC £XOUV
0AOEVO REYARAVTEPES
ATMALTNOELG

Avaykn yio pey@in damavn
o€ TeEXVoAoyla Kol StapnuLon




B2B eCommerce

2TOUC TIEPLOCOTEPOUC
KAGOOUC UTIAPYOUV

J[Il KOOl EUKOLPLEC

Eukaipleg yla
emavaAapuBavopeveg [1o0AEC popeC pukpn

TAPAYYEALEG. meAatelakn Baon
Tepaotiacpelwon Meploattepol B2B <
£§05wv oTig TENGTEC BEV givar }:@:{
TMWANCEL. £Z0IKELWNEVOL | i€ TO
online

AVQyKn Yo IO ouvOETn
TEXVOAOoyia Kol AEITOUPYLEC
eShop



MepPIKEC akOpn TAoEIC 0TO HAEKTPOVIKO Epmoplo mou dnuioupyouv EUKAIPIEG...

2UVvOpoun

O1 meAdTEG MANPWVOUV pia
€101 cUVOPOUN Kal

AapBdvouv autéuata oto
OTIiTI TOUG, TOUG O€ pnviaia

Bdon, ta dépata Pe ta
nmpoidvta.

MoAU KaAd yia KATavVaAWTIKG
ayabad.



MTTopOUUE VA TIPOCEYYIOOUHE TOUG TTEAATEC PE TTOAAOUG TPOTTOUG...

SOCIAL
MEDIA

PY2IKO
KATAZTHMA

KINHTO

BIG DATAe g [0



O1 TPoodOKIeC KapId dopd dEV avIATIOKPIVOVTAl OTNV MPayuatikotnta...

[MpoodokKia




O1 TPoodOKIeC KapId dopd dEV avIATIOKPIVOVTAl OTNV MPayuatikotnta...

[Mpoc HokKia




O1 TPoodOKIeC KapId dopd dEV avIATIOKPIVOVTAl OTNV MPayuatikotnta...

Mpayyatikotnt




[oleg €ival o1 3 BACIKEC HETABANTEG VIa TO TCIPO TOU NAEKTPOVIKOU EUTTIOPIOU

EmokEYPEIS

O apiBuds Twv atéuwV TIou EMOoKENTOVTal To eShop.
Mrmiopei va mpoépxovtal amd dlapnuicel§, puNxavég
avalZntnong (opyavikéG emMOoKEPEIS) i} aTAWSG KAvouv
KAIK otn dielBuvon tou mpoypdupatog mepInynong
TOUG (AUEDCEG ETIOKEYPEIG).

Moocootd Metatporng

To TOCOOTO TWV EMOKEMTWV TIOU KATAARyouv va
kdvouv pia ayopd.

Moo KaAdoi

H aAAig "péon amddelEn" 3 "uéon ayopd™: n
akia t™n¢ yvwotrig péong TiunAg ayopdg avd
meAQTN.



Napdadelypa tipou PEOA OE Eva PAva

EMIoKEPEIC
10.000

[Tocootd MeTATPOTIAG Moo KaAaoi
/ ” \/gso
AYOpEG Mnviaioc tZipog
51010 €25.000

2\



[Mapdyovteg mou emnpedlouv 1o PuBud Metatporng

APVEC KAl TIEPIOPIOUEVEC ETTINOYEC  ©
mapadoong

ZntAuata pe tnv MAonynon .
AUOKOAia otnv avalntnon Kal

eUpEON TIPOIOVTIWV .
To Site dev €ival TPOCAPUOCUEVO YIA®
KIVNTQ .
[1epiTTAOKO Kal Xxpovoopo checkout

Aduvapia uttoAoyIopoU TwWV KOOTWV

e€apxng

KaAUTEPEC TIMEC OE AVIAYWVIOTIKG
sites

Aocadeic 0pol 1] SUCKOAEC
d1a01KACIEC EMIOTPOPNAS TTPOTOVIWV
[eploplopeEVEC HEBOOOI TTANPWHNG
YPnAd Kootn Metadpopag
[poaraitoUpevo n dnuioupyia

Aoyapiaopou

2\
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Ta Kupla ZuoTtatika
TOU HAEKTPOVIKOU
Eurtopiou

Intro to eCommerce



Ta KUpla ouotatikd Tou HAeKTpovikou Epmopiou




Ta KUpla ouotatikd Tou HAeKTpovikou Epmopiou

TexvoAoyia



Ta KUpla ouotatikd Tou HAeKTpovikou Epmopiou

TexvoAoyia Opdda



Ta KUpla ouotatikd Tou HAeKTpovikou Epmopiou

TexvoAoyia Opdda

A100IKTUAKN
[kKdua



Ta KUpla ouotatikd Tou HAeKTpovikou Epmopiou

2208

TexvoAoyia Opdda Aladiktuakn Wnoiakod Paoi
[kKdua




Ta KUpla ouotatikd Tou HAeKTpovikou Epmopiou

22239

TexvoAoyia Ouada Aladiktuakny Wnoiako Padr  Wnoiakd
[kaua Marketing



Ta KUpla ouotatikd Tou HAeKTpovikou Epmopiou

P . .
A€IToupyie

G (Operations) ’ ’ ’ N )
TexvoAoyia Ouada Aladiktuakn Wnogiako Pagi Wnoiako

[kaua Marketing



Ol AeItoupyieg Tou HAekTpovikoU Epmopiou / Operations

KAaBe €pyo TTou €ival amapaitnTo yia TNV OPAAr EKTEAEON KAl
dlavoun piag mapayyeAiag aAAd Kai yia TNV owotn

eEumnp&tnon Tou MEAQTN PETA TNV OAOKApwoN TNG.

> Metagpopd kai armobrikeuaon mpoiovIwv

» Emne&epyaoia MNapayyeAiac

> OAokAnpwoaon MapayyeAiac (diaAoyn / ouokeuaoia)

> AmrootoAn MNapayyeAiag kai MapaAaBn aro tov MeAdn

> [ToAitiknl Emotpogpwv

> E&urninpgtnon MeAatwyv



OI KAAUTEPEG TIPAKTIKESG OTIC AEITOUPYIEG TOU HAEKTPOVIKO Epmiopio

1. A&omoinon d1aB€oipwy TEXVOAOYIWY YIa CUAAOYH amapaitnTtwy

TTANPODPOPIWV PUE OKOTIO TN MEYIOTN ATTOTEAEOUATIKOTNTA KAl armddoaon.

MNapddeiyua: Xprion Warehouse Management System (WMS) yia va petpdue mdoo ypryopa

uia mapayyeAia cuAAéyetal ) méoa poidvta dev gival dlabEaipa.

2. Oplopog ouyKeKpPIUEVWY dEIKTWV (KPIs) yia va petpnBei n
ATTOTEAEOUATIKOTNTA 0€ KABE 0TAdIO.

[Mapadsiyuata otdXwv:

« EmotpodEg: AMiyotepo amd 10 5% TwV CUVOAIKWV

TTApPayyeEAIWV.

*  OMAokAjpwon MapayyeAiag: ard tnv anmddeIEn otn

et
ouokeuaoia os Aiydtepo amd 1 wpa yia mapayyelisg yéxpr 5 EY



OI KAAUTEPEC TIPAKTIKEG OTIC AEITOUPYIEG VIa HAEKTPOVIKO Eptioplo

3. AEioAdynon NG amoTEAEOPATIKOTNTAS TWV AEITOUPYIWV GE KaBnuepiv Bdon Kal

OI0POWTIKEG KIVIIOEIC KAl BEATIOTOTTOINCEIG OE TAKTA XPOVIKG dlaoThuata.

AvarmoteAeopatikotnta oti¢ Asitoupyie¢= Meydia Kéotn

KdBe priva eival KaAUTEPO va €xeEl w¢ adpeTnpia To eMITTESO TOU TTPONYOUPEVOU ur']va...v

4. Alguoépdwon piag Eumelpng opddag wg umelbuvng Twv
AEITOUPYIWV Kal Bonbela eIdIKEUPEVWY CUPBOUAWY VIa va

gvioxuoouv tnv €EEAIEN TNG opAdag.

2\



TexvoAoyieg Tou HAeKTpoVvIKOU Kataotnuatog

Adopd TNV TEXVOAOYia TTou UTTApXEl N TIPETTEI va avamtuxBei yia OAa doa xpeidletal pia emxeipnon yia va

AEITOUPYNOEI 0TO NAEKTPOVIKO EUTIOPIO.

Opiouéva mapadeiyuata:

v

eShop Operation Platform

> Electronic Payment Systems (ePOS)

> Reporting tools (analytics) kar Business Information tools (Bl - Business Intelligence)
> Customer Relationship Management Tools (CRM)

> Enterprise Resource Planning (ERP)

» Warehouse Management System (WMS)

» Additional systems (mobile application, customer loyalty platform, advertising automation platform)

-
EY



[p1v poxwpnoel €va e-Commerce o€ KATOIA TEXVOAOYIA...

BeBaiwBeite mw¢ o mdpoxog ING
TEXVOAOYIag Ba TTapEXEl TNV

amapaitnTn ekmaideuon Kai
Boribeia.

BeBaiwbeite 611 6Aa douAelouv
amPOOKOTITA PE TIG UTTAPXOUCEG
TEXVOAOYIEG.

YToAoyioTe Ta MPOooOOKOUPEVA
oPpEAN pakpompdbeopa Bdoel Tou
mooou tn¢ emévouong.

Opiote pye cadrivela TIG avdyKeg

KAl TOUG OKOTIOUG Kal TTWG N

TexvoAoyia 6a xpnoigoroinbei o€ ZTPATH rl KH
OAEG TIC OOUEG TIG EMIXEIPNONG.



AladikTuakn Mkapa

AvadEpeTal oTn YKAPa TwV TTIPOTOVIWY TNG EMIXEIpNONG, N ortoia
EMAEYETAl va €ival 01a6€aiun oto d1adIKTUAKO Kataotnua. la
mapdadelyua, pia emxeipnon Pmopel va emAEEEl va TTOUANOEl d1adIKTUaKd

3,000 amé toug 12,000 KwdIKoUG ... yia d1ddopou EUTTOPIKOUG AOYOUG.

EmA&yovtag tn O1a0IKTUAKNA YKAMAQ:

1. Evtoriote molec Katnyopieg mpoioviwyv avalntouVv ol XPrioTES TTEPICOOTEPO OTO

O100IKTUO, XPNOIYOTIOIVVTAS Ta KATAAANAQ EPYAAEIQ.



https://trends.google.com/trends/?geo=US

Aladiktuakn Mkapa

2. [lpoTIYAOTE...

= [Ipoiévta mou PrmopouVv va anmobnkeutouv EUKOAQ Kal va
uetadepBouUv pue doptio f courier

= [Ipoiévta mapdpoia pe autd TOU aVIAYywVIOUOU, O€
TTEPITITWON TTOU PTTOPEITE va TIPOOPEPETE KAAUTEPEG TIPEG.
[poidvTa mou avAKouVv oTIC (O1EC KATNYOPIEC YE AUTA Tou
aviaywviopoU aAAd mapoucialouv aviaywvioTIKG
MAEOVEKTAPATA Ta oroia Ba diadnuiceTE.

= [Ipoiovta yia va oroia Ogv amaitouv tn cupBouAn urmaAAnAou
NG EMIXEIPNONG N EIOIKEC TIPOCAPUOVYEC, TIPIV TNV ayopd.




H e-Commerce opada

To oUvoAO TWV POAWYV TTOU €MICTPATEVOVTAl OTIG EMXEIPNOEIC HAEKTPOVIKOU Epmopiou. YuvnBEotepor:

1. eCommerce Manager: umeBuvocg yia Tn cUVOAIKI) AEIToupyia Kal armédoon tng oTpatnyIKriS Tou

HAeKkTpovikoU KataoTAPaTog

2. eCommerce Specialist/ Coordinator: unedBuvog yia tiIc KaBnuepIvEC AEITOUPYIES Kal S1aBIKAOIES

TOU HAEKTPOVIKOU KataoTtAuatog (A1aBeoiydtnTa KwdIKWY, Tpowdnon KTA.)

3. Content Manager: unelBuvog yia tn dnuioupyia KATGAANAOU Kal EAKUCTIKOU TTEPIEXOUEVOU VIa Td
mpoidvta tou HAeKTpoVvIKoU Kataotripatog: KATAAANAEC dwToypadies, CWOTEC TTEPIYPADEG KTA.
4. Order Fulfillment Manager: unelBuvog yia t diaAoyr TwV MPOIOVIWY Kal TNV mapddoon Toug otn

£TAIPEIQ HETAPOPWV

5. Customer Service Manager: to dtopo oto oroio avatiBetal n EUTINPETNON TWV MEAATWY OXETIKA

UE TIC TapayyeAieg oto HAeKTpovikO Katdotnua Kal d1axeipion Twv aIitnUdtwyV TV MEAQTWYV



OI KOAUTEPEG TIPAKTIKES yIa TNV eCommerce opada

H opudda oag mpETEl va €XEI EPTIEIPIa OTOV TOPEQ TNG KAl

BaBid katavonon TwV EMIXEIPNUATIKOV GTOXWV.

H eCommerce opdda oxeddv mdvta xpeidletal Aiyeg

i,

WPEC BonBelag amd AAAoug cuvadEAPOUC GTNV ETAIPEIQ,

OMTw¢ EpYalOPEVOUS OTO EUTTIOPIKO TUrUa rj 0TO TUrjua

nmpowodnong.

}EV

XWT )

>uxvd n eCommerce oudda cuvepyaletal e TTOAAD

d1adpopeTIKA diadnuIoTIKG Kal cupBouleuTtika digital

agencies, JEXPI VA VIWOEI €ToIPN va avaArdBel TARPWS

TIC AEITOUpPYieC Tou HAeKTpOVIKOU Epmtopiou.



OI KAAUTEPEG TTPAKTIKES YIa TNV eCommerce Opdda

I

'!' 4.

—
—
I
' . 5.

dpoVTIioTE yia TNV ouvexr) EKMaideuaon kal SIKTUWON
NG eCommerce opddag otov KOOUO Tou HAEKTPOVIKOU
Eumopiou.

Mpoonadriote va ynv apnvete tnv eCommerce opdda va
KAvel mpdypata mou dev oxetiCovtal dueoa pe 1o eShop
Kal Tnv anodoon Tou, amnAd emeidn «&ival ol AvBpwriol e
WUNPIAKES YVWOEIG OTNV ETAIPEIO.

To Turiua tou eCommerce cuvABWG uttdyetal 1IEPAPXIKE
otov/otnv Aieubuvtr/ Aleubuvipia Marketing

(ouvepyddletal pe to marketing) fj kateuBeiav otov/oTnV

AleuBuvovta ZUpBoulo .



Wnpiako Pao

To «¥nodiakd Padr» eival o tpdrmog mou ta mpoidvia N

Ol UTTNPEGIEC TTOU EMAEYOVTAl va TTOUANBoUV

SiadikTuakd, TTapouacialovtal oto site tou

eShop.

H KaAUTEPN TTPAKTIKA €ival n Tapouciaon Twv

MPOIOVTIWV 010 HAeKTpoVIKO PAdi va poidlel 660 10
Ouvatov MEPICOOTEPO PYE TNV TOTTOBETNON TWV

MPOIOVIWYV 0TO GUCIKO KaTAoTNUA.

Onw¢ akpIBw¢ oto duUoIKO Katdotnua, €101 KAl 0TO
eShop undpxouv opIoCPEVOI KAVOVEC TTOU TIPETTEI VA
aKoAouBnoete- Kamolol anmd autoug gival autovonTol P

evw AAANOI €ival KUUOTIKA KOATIOY.



O1 BaoIKol KkKAVOVES» 0To HAEKTPOVIKO PAdi

> Content is the King:'Eva mpoidv xwpic eme&nynuatikd mepiexdpevo sival oav va unv undpxel. Na Quudote
mavTa 0Tl o0 MEAAGTNG oto AladikTtuo 6a OUCKOAEUTEI va EMIKOIVWVNOEI JE TOUG EKTTPOOWTTOUC 0AC VIA VA ayopdoEl
€va TIPoidv. To MEPIEXOPEVO TTOU TOU TTAPEXETE TIPETIEI va TOV BonBRGcEl va amoPpacioel Kal va TIPOXWPNOEI HOVOG
TOUuG oTnVv ayopd.

> Odwtoypadieg MNMpoidvTog: toudxiotov 3 pwToypadies amd dladopeTIKES YwVIEC e uPnAR avdAuon Kal KaAd

dwTIouO.

> MepIypadEQ: oadeic ovopacieg mpoidvtwy, 6xi1 meplypadég amd to ERP (m.x. "WHITE FORX MX. MD. 04025",
aAAd "Maxi Medium White Dress" kai "Product Code: 04025").

> AemTopEpEIEC MPOIOVTOG: evdelexn, EVNUEPWTIKAG KAl EAKUCTIKG KEIUEVA YIa KGBE TPOTGV TTOU TTapousIGZouy

TA TTPOTEPNMUATA TOU KAl TA ONUAVTIKA XapaKTnpIoTIKG Tou.

> YAIKO armo Toug TIPOUNOEUTEG: BePaiwBeite &TI éxete ouPMEPIAGBEI GA0 TO S1aBE0IUO TOIOTIKS UAIKG amd

TouG TTpopnNBeuTEC (M.X. videos, odnyieg xprioeig, ypadnuata).

-
EY



O1 BaoIKol KkKAVOVES» 0To HAEKTPOVIKO PAdi

A&loAoynoeig NMpoidvtoq: ZupmepiAdBete aElohoyroel§ TV MPoidviwv oto HAektpoviké Katdotnua yia va
BonBnioete Toug MeAATEG va armodacioouv av BEAouv va ayopdoouv To mpoidv. Mnv diaypAdETE TIC ApVNTIKES

a&loAoyrioeIG- TIPETEI va GAIVECTE QVTIKEIMEVIKOI KAl VO EUTIVEETE €UTTIOTOOUVN 0TOUG TTEAJTEG 0QG.

Mnv xdvete XpOvo: «MNepiopiopévo andBepa, 3 KoupdTia amopévouvy, «Awpedv ATOOTOAR yia mapayyeAeg

uéoa ota enopeva 30" Aty

Tekdbapeg odnyieg yia TNV mMApAyyEAiIa: disukoAGVeTE Toug XpAOTES va katardBouv méTe Ba
nmapadoBouv ta mpoidvta («Mapddoon péxpl TI¢ 15 Aek» avti via «Mapddoon o€ 1 pe 7 pYACIPES NUEPESH) KAl VA

giote EekdBapol oxeTIkG pe ta TeAIKA K6OTN Mapddoong.

Opatd CTA: 6Aa ta onueia 51ddpaocng e To xpriotn MPEMel va eival MARPwS opatd. M.x. onueia 4mou ol XPAOTES
TIPETIEI VA KAIKAPOUV VIa va TTPpocBEoouv KATI 0To KaAdO1 rj va diaypdyouv KAti i} va aAAd&ouv To pEyeBog ota

mpoidvta. BonBnote toug va mAonynbouv kaAUtepa oto eShop.

2\



Aladnuion

SEM

Search Engine Marketing -
Aladnuioeig oto Google
dtav o xpRotng avaldntdel
€va mpoidv To otroio €ival
01a6€01u0 oto eShop pag
(T1.X. «KOKKIVO pOpepa™).




TI yadBape

1. To HAekTpoVvIkG Eumdpio eival €vag oAOEva Kai o onNUAvTIKOG TTapdyovIag EMTuXiag yia

hia EmMxXeipnon.

2. Ta Baoikd eCommerce povtéAa eival B2C kal B2B: to kaBéva €xel Ta 81kd Tou MAEOVEKTAPATA

Kal TOUG KIVOUVOUG

3. Ta €é0oda amnd 1o eShop umoAoyidovtal wg: EmokéPeig x Pubudg Metatpornric x Méoo

KAaAdo1= NMwAnoei¢ (Visits x Conversion rate x Average cart = Sales)

4. O1 MUAWVEC piag emrtuxnuévng eCommerce mmapouasiag givatl:

« A&itoupyieg (Operations) A1adiktuako MoptodpoAio

Wnoiaké Paoi

« TexvoAoyia

« Opdada Aladpnpion

2\



Katavowvtag¢ to Omni-Channel

To ta&idl tou Néou MeAdtn yéoa and ta $uacikd Kai
Ta Yndiakd onpeia mwAnong

e
EY

The better the question. The better the answer. Building a better
The better the world works. working world



44

T elval avTto To TTEPIEPYO OV...

“Omni-Channel
Katavaiwtng;”



O YNdIaKOG KOOUOC EXElI AAANGEEL...

[PoNYOPEC, EUKOAEC
EUTTEIPIEC

Edw Kal twpa!




O «VEOC KATAVAAWTNC» UIOBETEI pia
EVIEAWC VEA KAOTAVAAWTIKI CUMTTIEPIGOPA
Kal oxeon PE ta brands.

‘EXEl HETATPATIEI OE Evav/pia

Omni-Channel KatavaAwtn/Tpia



O omni-channel meAdtNG €pxetal o€ emadn Pe To brand oag

[TANTOY

KAOE 2 TIFT'MH

KAl TIEPIMEVEL PIa
AMNPOZKOMTH AFrOPAZTIKH

EMMOEIPIA




Napadeiypata pyiagc omni-channel AyopaoTIKNG ZUPTTIEPIPOPAC

g

O meAdtng AapBavel EE€apyupwvel Ttnv
EVaV EKMTTWTIKO EKTTTWON O€ Katdotnua
KWOIKO pe email

—n

Wwvilel oe katdotnua [MapakoAouBei tnv
Zntdel mapddoon Kat' oikov mapayyeAia amo 1o KIvnTto



Napadeiypata pyiagc omni-channel AyopaoTIKNG ZUPTTIEPIPOPAC

.
= ﬁ

O meAdTNG Ywvicel MapaAauBdver amod 1o
d1adIKTUaKd

katdotnua

N

e ———————————
- . ﬁ

Wwvilel oto katdotnua

Avalntd mmpoiovta
O1a0IKTUAKA



To ¢parvopevo ROPO

32%

‘Epeuva Online
Ayopd Offline

Mnyrj: Google Event 2018 Greece

21%

‘Epeuva Offline
Avyopd Online



Eival n omni-channel epmeipia onuavtikn;

Movo 7 0/0 TWV

KATavaAwtwv Ywviouv
ATTOKAEIOTIKA O1adIKTUAKA

20%

Wwvidouv armoKAEIOTIKA
o€ dUOIKO KaTAoTNUA

Harvard Business Review | Sopadjieva, Dholakia, Benjamin [ June 2015 - August 2016

73%

EvaAAdooouv avApeoa o€
O10POPETIKA KAVAAIQ 0TO KTA&id!
TOUCG TIPOC TNV ayopay

2\


https://hbr.org/2017/01/a-study-of-46000-shoppers-shows-that-omnichannel-retailing-works

‘Exel n omni-channel cuptiepidopd apvnNTIKES EMITTWOEIC 0TA GUOIKA KATAOTNUATA;
OXI!

O1 omni-channel
KOTAVAOAWTEC EMICKEMTOVTIAl  ...KATA TNV EMOKEYN
23% rmapamavw ta puolka TouG Ywvicouv
KATAoTAMATA... 4% 11EPIooOTEPO!

2\

arvard Business Review | Sopadjieva, Dholakia, Benjamin | June 2015 - August 2016



https://hbr.org/2017/01/a-study-of-46000-shoppers-shows-that-omnichannel-retailing-works

44

OOTE T1 TPETEL VA KAVEL LA
EJTLYELPNOT] YA VAL YIVEL
“omni-channel”?
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OOTE T1 TPETEL VA KAVEL LA
EJTLYELPNOT] YA VAL YIVEL
“omni-channel”?

Na mapeyel 0Toug KATAVOAWTEC
oA omni-channel onueia

ETTOLPTIC LLE TNV ETLYEIPTION

2\



Omni-Channel Znueia Emadnc

NON-DIGITAL ' DIGITAL
m \ )

NEWS
—




44

Ta kavaAla avta tpemel va
ovvoeovTal petaév toug!

AlapopeTika, viofetovue pia
multichannel oyt puia omnichannel
oTpaATNYKN!



To Multichannel diadpEpel anmd to Omni-Channel!

i
111

I

‘OAa Ta kavaAia €ival d1a6€aiya otov ‘OAa ta KavdaAia gival d1a6€aipa otov
KATavaAwtn aAAd n por Twv KATAVAAWTH Kal ol TANPOPOPIEC TOUG

TANPOHOPIWV

2\

Source: fitsmallbusiness.com



Emxeipnuatikd MAGvo oto
e-Commerce Kal AEIKTEC
Amtodoonc yia online
SEGIEES

e
EY

The better the question. The better the answer. Building a better
The better the world works. working world



eCommerce emxepnuatiko oxedio (Business Plan)

Evo amapaltnTo €yypa@o TToL ATTEKOVICEL TO TIPORAETIOHEVO €00O0 KOL £E0OX ULOIC NAEKTPOVIKNG

ETILXELPNONC.
EINAI
Xpnowo yx va aélodoynBel n BlwaogotnTta tTne online emixelpnong
(QC 0ONYOC VLot OAC TO ETTOPEVA TNC BT
Eva dwvTtavo eyypao TIou 0AAGCEL, EVNUEPWVETAL KOl EEEACOETAL
AEN EINAI
Eva eyypapo mou tpemel va elvat 100% ok plBeg oo Ty apxn

Evog 0dnyoc amo Tov omolo dev TTaPEKKALVEL TIOTE N ETTLXEPNON



44
To Emiyerpnuatiko ITAavo
elval EMTAKTIKI] AVAYKT,

av OEAEL Eva VEO eyYEIPNUA VA ETTITUYEL...



44
Byaivel stote aAnOwo,

TO APYIKO 3ETEC ETTLYELPTULOTIKO TTAAVO
O€ EVOL VEO EYXEIPNUQL;




44
Byaivel stote aAnOwo,

TO APYIKO 3ETEC ETTLYELPTULOTIKO TTAAVO
O€ EVOL VEO EYXEIPNUQL;




TOTE yIQTI TTPETIEI Ol TTEAATEG VA KAVOUV ETIXEIPNUATIKA TTAGVQ;

“Koita 11 Bpnka ota okourridia!
‘Eva ayoyo emixeipnuatiko mAdvo!”




TOTE yIQTI TTPETIEI Ol TTEAATEG VA KAVOUV ETIXEIPNUATIKA TTAGVQ;

“Koita 11 Bpnka ota okourridia!
‘Eva ayoyo emixeipnuatiko mAdvo!”

Opydvwon oKEYNGS
MpoBAePYn TapelaKwV Powv
EmKoivwvia He Tpitoug

OpIouo¢ OEIKTWV amédoong HETA
T0 Aavodpioua

2\



44

Kal tw¢ etvan eva
emmyelpnuatiko ITAavo oto
HAextpoviko Eumopio;



ApxiCel & OAOKANPWVETAI YE Pia EMIOKOTINCN TOU looAoyIopoU KAl TWV
AtoteAeopudtwy Xpnosws (P&L)

4 months pre-

Less OPEX

Staff

Marketing

Partners

Shipping

Packaging (0,70E per package)
Rent

Bills

Travels

Unpredicted (2% of OPEX)
Depreciated stock (0,5% of COGS)
Total OPEX

EBITDA

Depreciation

Profit / Loss

launch
0€

0€
0€
14.800 €
0€

o€’

0€

0€

0€

296 €

0€
15.096 €
-15.096 €
250 €
-15.346 €

Forecasted Y1

135.300 €

123.768 €
48.155 €
29.591 €
35.922 €

6.765 €
12.000 €
20920 €

2.400 €

5.590 €

1579 €

Forecasted Y2

491.262 €

182.880 €
94.188 €
50.197 €
74910 €
16.375 €
12.480 €
24900 €

8.000 €
9.279 €

5.731€"

Forecasted Y3

1.179.144 €

246.312 €
190.352 €
88.931 €
149.358 €
39.305 €
37.440 €
32.840 €
9.600 €
15.883 €
13.757 €

286.690 €
-151.390 €

8.600 €
-159.990 €

478.940 €
12.322 €
10.200 €

2122 €

823.778 €
355.366 €

10.800 €
344.566 €

Profit / Loss carried forward

-15.346 €

-175.336 €

-173.215 €

171.352 €




Mep1Bwpio KEpdoug & KOoToc MwANBEVTIWY

Forecasted Y1 % Margin Forecasted Y2 % Margin Forecasted Y3 % Margin

'average margin 315.700 € 30% 1.146.277 € 30% 2.751.336 € 30%

Total CoGS 315.700 € 1.146.277 € 2.751.336 €

2\



[MpoowTTIKO

Head Count for period:

Marketing
Community Manager
Content Manager
designer

SEM manager

8x5 Customer Care

Agent 1 (1 per 40 cust cont for 70 o/d)
Agent 2 (1 per 40 cust cont for 70 o/d)
Agent 3 (1 per 40 cust cont for 70 o/d)

Product

Buyer 1

Buyer 2

Logistics

Warehouse 1 (60 orders / day)
Warehouse 2 (70 orders / day)
Intelligence

Conversion Rate Opt Manager
eCommerce Manager

Total Monthly

Total Period

Public Insurance

Private Insurance

Training (2% of gross)

Total STAFF COSTS

Forecasted Y1

0€

1.500 €
6.600 €
92.400 €
27.720 €
1.800 €
1.848 €
123.768 €

Forecasted Y2

1.600 €
800 €
800 €

1.500 €
1.500 €

1.250 €
800 €
450 €

1.000 €

1.000 €

2.000 €

9.750 €

136.500 €
40.950 €
2.700 €
2730 €
182.880 €

Forecasted Y3

3.900 €
1.250 €
1.250 €

1.400 €
2450 €
850 €
850 €
750 €
1.600 €
1.600 €

1.600 €
850 €
750 €

1.100 €

1.100 €

2.500 €

13.150 €
184.100 €
55.230 €
3.300€

3.682 €

246.312 €




[MpoowTTIKO

Forecasted Y1 Forecasted Y2 Forecasted Y3

Head Count for period:

O1 Tumikoi PAAoi Bpiokovtal 0€€id
3.900 €
1.250 €
1.250 €

Marketing
Community Manager
Content Manager
designer

SEM manager 1.400 €
8x5 Customer Care 1.600 € 2450 €
Agent 1 (1 per 40 cust cont for 70 o/d) 800 € 850 €
Agent 2 (1 per 40 cust cont for 70 o/d) 800 € 850 €
Agent 3 (1 per 40 cust cont for 70 o/d) 750 €

« KdBe Agent pmopei va diaxeipiotei péxpl 40
EMAPEC MEAATWV
* O Content manager pmopei va d1axeIpIoTEl HEXPI

50 mpoidvta tn yEpa kal 1 mAripng mpowlnTikN

EVEPYEIQ TN PEPQA!
« O Warehouse manager utiopei va d1axeIpIoTel

uEXPI 80 mapayyeAieC Tn YEPAQ.

Product

Buyer 1

Buyer 2

Logistics

Warehouse 1 (60 orders / day)
Warehouse 2 (70 orders / day)
Intelligence

Conversion Rate Opt Manager
eCommerce Manager

Total Monthly

Total Period

Public Insurance

Private Insurance

Training (2% of gross)

Total STAFF COSTS

0€

1.500 €
6.600 €
92.400 €
27.720 €
1.800 €
1.848 €
123.768 €

1.500 €
1.500 €

1.250 €
800 €
450 €

1.000 €

1.000 €

2.000 €

9.750 €

136.500 €
40.950 €
2.700 €
2730 €
182.880 €

1.600 €
1.600 €

1.600 €
850 €
750 €

1.100 €

1.100 €

2.500 €

13.150 €
184.100 €
55.230 €
3.300€

3.682 €

246.312 €




> UVEPYATEG

4 months pre-

) launch _
eCommerce platform support services 2.200€ 2.500 € 3.000 €
eCommerce platform professional services 3.000 € 8.000 € 15.000 €
Initial Content 0€

Forecasted Y1 Forecasted Y2 Forecasted Y3

Photographer 1.000 € 1.000 € 2.000 €
Content editors (30-40 Euros per article) 1.500 € 1.500 € 2.500 €
Make-up artists 1.500 € 1.500 € 1.500 €

Models 1.500 € 1.500 € 1.500 €
Designer 1.000 € 5.400 € 6.000 € 9.600 €
Credit Card Clearing & Paypal fees 1.691€ 8.597 € 26.531 €
Legal services 800 € 1.000 € 1.000 € 1.000 €
Accounting Services 1.800 € 3.600 € 10.800 €
eCommerce consultants 8.000 € 7.000 € 12.000 £ 12.000 €
Warehouse (cleaning, insurance, etc) 2.000 € 3.000 € 3.500 €

Total PARTNERS 14.800 € 29.591 € 50.197 € 88.931€




KOotn ATTOooToArC [1/2]

Mainland

rest of Country

Remote Points in the Country
Cash On Delivery

Clients paying for shipping (less than €49 order) 30%
Orders 11.275

% mainland 40%

% rest of country 55%

% Remote points in the Country 5%

% Cash on delivery 70%

3-5kg 10%

5-10kg 15%

Total Cost

charge extra kg

€2,00 €0,70

€2,20 €1,00

€3,30 €1,20
€1,50

Courier 1
€51.696
Average shipping cost

COURIER 2
charge extra kg
€2,20 €0,90
€2,40 €0,90
€2,80 €0,90
€1,50

Courier 2
€49.892
€4,43

Shipping Policy
Free from
Shipping Charge to client
Extra kg
Cash On Delivery Charge

ELompAaTtoupE:
€26.003

€49,00
€2,50
€1,50
€1,50

EY



Kdotn AmmootoAng [2/2]

Average shipping cost per order
Total shipping costs

Customer participation
Outbound Shipping Costs

Products free returns both ways

% of returns

Products returned from customers
Average shipping cost per return
Free returns shipping costs

Orders: |

Total SHIPPING

Forecasted Y1

11.275
4,43 €
49.892 €
14.968 €
34.924 €

1%

113

8,85 €
998 €
35.922 €

Forecasted
Y2
29.773
3,40 €
101.230 €
30.369 €
70.861 €

2%

595
6,80 €
4.049 €
74.910 €

Forecasted Y3

65.508
3,00€
196.524 €
58.957 €
137.567 €

3%

1.965
6,00 €
11.791 €
149.358 €




Evoikio

Warehouse & offices sqm

Monthly rent per sgm
monthly total rent
Total RENT

4 months
pre-launch
0
0€
0€
0€

Forecasted
Y1l
200
50¢€
1.000 €
12.000 €

Forecasted
Y2
200
50€
1.040 €
12.480 €

Forecasted
\ £

600

50€
3.120 €
37.440 €

2\



Aoyaplacpoi

Electricity

Cost per sqm per month
Tolls per sqm per month
monthly bill

Cost per person per month

monthly bill

Fixed Line phones

Monthly cost per staff (€20)
Fixed monthly costs
Internet, Hosting, etc.
monthly cost

Car & Petrol

Head Count for period:

Premises sqm:

Total BILLS

Forecasted Y1

6

200
2.160 €
0,50 €
0,40 €
180 €
720 €
10 €
60 €
3.240 €
120 €
150 €
1.800 €
150 €
12.000 €
1.000 €
1.000 €
20.920 €

Forecasted
Y2
9
200
2.160 €
0,50 €
0,40 €
180 €
1.080 €
10 €
90 €
4.560 €
180 €
200 €
3.600 €
300 €
12.000 €
1.000 €
1.500 €
24900 €

Forecasted Y3

11

600
6.480 €
0,50 €
0,40 €
540 €
1320€
10 €
110 €
5.640 €
220 €
250 €
5.400 €
450 €
12.000 €
1.000 €
2.000 €
32840 €




Ta&idia

Average cost per travel per person

Europe/US: people x times per year
Total cost for TRAVELS

Travel Expenses

4 months pre-launch  Forecasted Y1

0€ 800 €
0 1
0€

“They cut our travel budget again.
You’ll have to get to the Denver
conference by swivel chair.”



CAPEX

Depreciation 4
months pre- Depreciation Y1 Depreciation Y2 Depreciation Y3
launch
Head Count for period: i 10

Premises construction 9.500 € 1.900€ 1.900€
Shelving/construction Y1 0€ 0€ 0€
Shelving/construction Y2 3.500 € 700 € 700 €
Shelving/construction Y3 5.000 € 1.000 € 1.000 €
Photo Studio Construction Y1 1.000 € 200 € 200 €
Applications 23.000€ 7 4600€" 4,600 €

eCommerce Platform 23.000 € 4,600 € 4,600 €
EUTOPOAOYLOTIKO Iipoypappa dlay. 2.500 € 500 € S00 €
Equipment 2.500 € 500€” 500 €

Photo studio equipment Y1 2.000 € 400 € 400 €
Packaging bubble maker 500 € 100 € 100 €
Staff related equipment (furniture, IT) 15.000€ " 2.100€" 3.000 €
Work desk €350 per person Y1 2.000 € 400 € 400 €
Work desk €350 per person Y2 1.500 € 300 € 300 €
Work desk €350 per person Y3 1.500 € 300 €
PC & phone €500 per person Y1 4,000 € 800 € 800 €
PC & phone €500 per person Y2 3.000 € 600 € 600 €
PC & phone €500 per person Y3 3.000 € 600 €
Oxfpata 0€ 0€ 0€” 0€
Doptnyo 0€ 0€ 0€ 0€
Miscelleneous 2.000€ 500 € 500 €

_—_—

Total DEPRECIATION 52.000 € 9.600 € 10.500 €




Marketing

On-line
Google,cpc Search, GDN, Remarketing
Facebook cpc, sponsored
emails & fans recruitment
SEM (fees)
Affiliates
Price comparison engines
Youtube Ads
Newsletters

Print
Radio
OoH
TV
TV Product Placement
Production costs
Guerilla
Guerilla actions (flashmob, etc)
PR expenses
Online PR, articles & gifts
Agencies' fees

fees for TV spot

Customer Support
discounts (0.5% of sales)
Total Marketing budget

4 months pre-
launch

Forecasted Y1 Forecasted Y2 Forecasted Y3

41.400 €
12.000 €
12.000 €
6.000 €
3.600 €
2.400 €
2.400 €
2.500 €
500 €
2.000 €

0€

0€

0€
2.500 €
2.500 €
0€

0€
2.255 €
2.255€
48.155 €

76.000 €
24.000 €
24.000 €
8.400 €
7.200€
3.600 €
4.800 €
2.500 €
1.500 €
0€

0€

0€

0€

0€

0€
10.000 €
10.000 €
0€

0€
8.188 €
8.188 €
94.188 €

155.700 €
60.000 €
60.000 €
12.000 €

4.800 €
4.800 €
9.600 €
2.500 €
2.000 €
0€

0€

0€

0€

0€

0€

0€

0€

0€
15.000 €
15.000 €
0€

0€
19.652 €
19.652 €
190.352 €

EY



Emokepipyotnta, Conversion Rate & lNapayyeAieg

Forecasted Y1

Visits & Conversation 652.875
cpc Adwords (€0.20 - €0.30) 60.000
cpc Facebook (€0.15 - €0.20) 80.000
Affiliates (8% commission) 46.875
Price Comparison (€0.05) 48.000

Visits for cpv YouTube 50.000
Newsletter 108.000

Organic 100.000
Direct 55.000
Referrals (sites) 35.000
Referrals (social media) 70.000
Daily Visits 1.789

Total Orders for the period 11.275

Average Daily Orders 31

Average basket 40 €

Forecasted Y2

1.308.652
96.000
137.143
40.909
96.000

50.000
313.600

220.000
150.000
80.000
125.000
3.585
29.773
82

55€

Forecasted Y3

2.429.478
200.000
300.000

43.478
192.000

100.000
544.000

400.000
300.000
150.000
200.000
6.656
65.508
179

60 €

sales 451.000 €

1.637.539€

3.930.480 €

av. Site conversion rate 1,7%

2,3%

2,7%




ApXxiCel & ONOKANPWVETAI PUE Pia ETTIOKOTINON TOU loOAOYIOUOU KAl TWV ATTOTEAECUATWY
Xpnoews (P & L)

4 months pre-
launch
Gross Profit 0€

Forecasted Y1 Forecasted Y2 Forecasted Y3

135.300 € 491.262 €’  1.179.144 €

Less OPEX

Staff

Marketing

Partners

Shipping

Packaging (0,70E per package)
Rent

Bills

Travels

Unpredicted (2% of OPEX)
Depreciated stock (0,5% of COGS)
Total OPEX

EBITDA

Depreciation

Profit / Loss

0€

0€

14.800 €

0€
oe”

0€

0€

0€

296 €

0€

123.768 €
48.155 €
29.591 €
35922 €

6.765 €
12.000 €
20.920 €

2.400 €

5.590 €

1579 €

182.880 €
94.188 €
50.197 €
74910 €
16.375 €
12.480 €
24900 €

8.000 €
9.279 €

5.731€"

246.312 €
190.352 €
88.931 €
149.358 €
39.305 €
37.440 €
32.840 €
9.600 €
15.883 €
13,757 €

15.096 €
-15.096 €
250 €
-15.346 €

286.690 €
-151.390 €

8.600 €
-159.990 €

478.940 €
12.322 €
10.200 €

2.122 €

823.778 €
355.366 €

10.800 €
344.566 €

Profit / Loss carried forward

-15.346 €

-175.336 €

-173.215 €

171.352 €




4 Baoikoi Asikteg Amodoong (KPIs) yia eva Emxeipnuatiko NMAAGvo oto
HAekTpOVIKO Eutiopio
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4 Baoikoi Asikteg Amodoong (KPIs) yia eva Emxeipnuatiko NMAAGvo oto
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Stefanos Prokos

Senior Digital & eBusiness Consultant

Feel free to connect on LinkedIn :)
steph@synergetic.gr

The better the question. The better the answer.
The better the world works.
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EY

Building a better
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About EY

EY is a global leader in assurance, tax, strategy, transaction and consulting services.
The insights and quality services we deliver help build trust and confidence in the capital
markets and in economies the world over. We develop outstanding leaders who team to
deliver on our promises to all of our stakeholders. In so doing, we play a critical role in
building a better working world for our people, for our clients and for our communities.

EY refers to the global organization, and may refer to one or more, of the member firms
of Ernst & Young Global Limited, each of which is a separate legal entity.

Ernst & Young Global Limited, a UK company limited by guarantee, does not provide
services to clients. Information about how EY collects and uses personal data and a
description of the rights individuals have under data protection legislation are available
via ey.com/privacy. For more information about our organization, please visit ey.com.

About EY's Consulting Services
In Consulting, we are building a better working world by transforming businesses
through the power of people, technology and innovation.

It's our ambition to become the world's leading transformation consultants.

The diversity and skills of our 70,000+ people will help EY clients realize transformation
by putting humans at the center, delivering technology at speed and leveraging
innovation at scale.

These core drivers of ‘Transformation Realized’ will create long-term value for people,
clients and society.

For more information about our Consulting organization, please visit ey.com/consulting.
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