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Oa e&nynoovpe Vv €vvola tov Omnichannel
Commerce ka1 Ta opoonua oto retail

Oa Sovpe ta 6 Pripata pag omnichannel
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DIGITAL
DISRUPTION

A7t0 T0 2000 £wg onuepa, Tt %
TV ETALPEIWV TTOV T)TAV OTN
AMota Fortune 500 £yovv
KATAOTPAPEL AOY® TV TNG
evouvauwong tov Digital?




DIGITAL
DISRUPTION CONNECTIVITY

A7t0 T0 2000 £wg onuepa, Tt % [Tooeg ovokeveg
TV ETALPEL®V TTOV NTAV OTN OUVOEDEUEVEC OTO
AMota Fortune 500 £yovv O1001kTLVO O VITAPYOLV
KATAOTPAPEL AOY® TV TNG LEY P TO TEAOC TOV
evouvauwong tov Digital? XPOVOUL?

>320b!




DIGITAL SPEED OF
DISRUPTION CONNECTIVITY ADOPTION

A7t0 T0 2000 £wg onuepa, Tt % [Tooeg ovokeveg [Tooeg uepeg yperaletal
TV ETALPEIWV TTOV T)TAV OTN OUVVOEOEUEVEC OTO LA VEA TEXVOAOYIA V1A VA
Mota Fortune 500 €youvv O1001kTLVO O VITAPYOLV (PTAOEL TOVC 50€K.
KATAOTPAPEL AOY® TV TNG LEY P TO TEAOC TOV xpnoteg?
evouvauwong tov Digital? XPOVOUL?

!

>320b! 35
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H TAXYTHTA eivan to NEO NOMIXMA

The world is changing very fast. Big will not beat
small anymore. It will be the fast beating the slow.

(Rupert Murdoch)




Meyaiol opyaviouol etevovovy oe Analytics & Al startups

Nike 6.0 Presents D Nation -00:00
Fokk ke

Maptiog 23, 2018

H Nike e§ayopaleL tnv Zodiac Inc.,

Lo ETALPELO AVAAUONG SE60UEVWV KATAVOAWTWY,
onNUAadL we o PndLakog HETOOXNUATIOUOC
TepLloTPEDETAL yUpwW amo TNV afla Tng SLapKeLag
Kol SLotpnong evog meAdtn.

AnpiAlog 2018

H e€ayopa tng Invertex Ba SuvapwoeL TNV
opada tng NIKE pe véo TaAévto oToV Xwpo
Tou digital kaL Ba eMEKTEIVEL TIG TEXVIKEG TNG
SuVATOTNTEC KaL OTOV XWPO TNG TEXVNTAG
vonuoouvnc.

Aexk€pBplog 2021

H Nike e€ayopaoe tnv NFT Startup Pndrakng poédag RTFKT

H etatpeia pmaivel mA€ov SUVALKA OTOV XWPO TOU metaverse
£TOLUN VOl CUVOECEL TNV TTPAYUATLKH LLE TNV ELKOVIKI EUMELpla
oTnV Hoda kat To aBANTKO Tatyvidi.

“The acquisition of Zodiac demonstrates our commitment to further accelerating Nike’s digital transformation and enhancing our consumer data and EY
analytics capabilities to help us serve consumers globally,” says Adam Sussman,
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Katavoowvtag Tov VEOo
Omnichannel
Katavaimtn










OIVIVH T atO0TAOT KAADTTTEL KAOnuepva to Saytvio pag kavovracg scrolling?

Source: https://www.leozgin.me/how-many-miles-will-you-scroll/#:~:text=Using%20our%20one%20handed%20scroll,and%2074.21%20feet%20per%20day. EY
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Avalntniocig Internet
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OJ8JVM % Xpnong twv Social Media otnv EAAGda;

TOTAL CELLULAR MOBILE INTERNET ACTIVE SOCIAL
POPULATION CONNECTIONS USERS MEDIA USERS

10.36 14.95 8.71 7.49

MILLION MILLION MILLION MILLION

URBAMNISATION vs. POPULATION vs. POPULATION vs. POPULATION

80.5% 144.3% 84.0% 72.3%

https://datareportal.com/reports/digital-2023-greece



6 aAnOeiec oyeTika HE TOV VEO KATAVAAWTI)

G Xpnon dradiktvov & emppor 9 [TepimAoko Ayopaotiko Ta&idt @ Avayxkn ywa E€atouikevon

O1 KATAVOA®WTES KIVOLVTAL TT1O0
YPTIYOPQ OTTO TIG ETALPEIEG

I'uvaikelo KATavoOAMTIK YynAeg mpoodokieg yia
ovvaun & cvvnOeieg Teyvoloyla




1 X pron Stadikov

80.0%

67.7%
66.5%
62.5%
60.8%
597%
58.7%
55.7%

, AND 0 54.1%
53.3%
48.8%
U2
37.3%
29.8%
B 5.6%  MEETING NEW PEOPLE AND MAKING NEW CONNECTIONS

Source: https://datareportal.com/reports/digital-2023-greece

EY



1 Empporn amo 1o Stadiktvo

To ROPO effect ayyifetr 1o
88% oe moAAEC katnyopieg!

25%

601000
/AdditolCantil |

Research online Research offline
Purchase offline Purchase online

=\

Source: https://www.plushost.gr/general/stratigiki-omnichannel-me-montelo-e-commerce-as-a-service-i-sintagi-tis-epitixias-gia-to-lianemporio/



2 ITepwAoko ayopaotTiko Tadion...

... Kt evolwa@epov!
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2 "Evrovn avadntnon IAnpo@opiemv

H ov(rjtnon ue @iiovg kat to word of mouth emmpealovv Atyotepo

QIO TA ATTOTEAETHATA avadnnong!

3734
ey
9%

WORD-OF-MOUTH RECOMMENDATIONS FROM FRIENDS OR FAMILY

45.2%

33.8%

ADS ON WEBSITES 32.6%

283
2745
5%

23

218%

207%

191%

183%

180%

Source: https://datareportal.com/reports/digital-2023-greece

EY



2 AvadnTnoeig HE OKOIIO TNV EVKOoALA!

Source: Google Data Jan - June 2018 vs. Jan - Jun 2016. GR EY



—
2 Neol mapayovteg eMnNPeadovy TNV EMOKEYPT) OTA PUOTKA KATATTIHATA

To website tng emyeipnong ennpeadel otov 1610 Baduo pue tnv Tapovoia
oe ¢va online marketplace!

35%
30%
25%
30% 34% 34% 36% 37%
: . ' J ' : Eida to brand '"Enerta ano
EiSa Staonuio Emerta ano Enerta amo { ¢ 4
et avadinon oe éva review mov  O€ €va online Jrepuynon oto
. marketplace website Tov

ota social media L
Safaoca
brand

=\

unxavn )
OLYKPLONG TIL®V

Source: BIG COMMERCE 2021 Omnichannel Buying Report



2 O eAatn ¢ ovvovadel Ta kavaila ayopac!

A physical store
An online store
Amazon

eBay

Instagram
Snapchat
Facebook

Source: BIG COMMERCE 2021 Omnichannel Buying Report



2 Kat Tt maidel kuplapyo POAO OTIV TEAIKT] AYOPA;

amazon
—

The #1 reason consumers
shop on Amazon is
convenience, not price.

53%

EYKOAIA

Reading reviews is the #1 53% of shoppers expect The highest amount people
behavior consumersengage 4 raturn 1 out of every 4 are willing to spend online,

in before making purchases

R online purchases

Source: BIG COMMERCE 2021 Omnichannel Buying Report

on average

STORE

i

The ability to try items
in-store is 3x more
influential than other
in-store purchase
considerations.

EY



3 Avaykn yia E€atouikevon

Source: Google Greenberg Survey 2017

EY



3 O1 KATAVAA®TEC YIVOVTAL OAO KAl IO STjpiovpytkot!

€&  HWHITECUPCONTEST




4 I'uvaikela katavaieoTikn Svvaun & ovvnOeeg

Ot yvvaikeg Onuiovpyovv
astantnoelg!

Méon Aammavn ava KavaA :

Online Kat&oTnuo o
» 50% mo mbavd va mapakorovdet

AvTpES AvTpeg 481€ ovyva online how-to videos
O \ \J
Fuverikeg Fuvaikes » 04 % omic nAkieg 16-35 E0devier
TTAVK ATTO U0l WPA TN UEPA
16-34 oe shopping online

O \J Y Y
» 8 5 0 ONAMVEL TG AV TOL APECEL EVA
brand, mapauevovv moTeEG o€ AVTO

=\

Source: https://www.newmoney.gr/roh/palmos-oikonomias/business-stories/erevna-plushost-o-ellinas-katanalotis-echi-gini-phygital/



5 «YWPnAeg Tpoodokieg» ylwa texvoioyia

69% 61% 41% 50% 59%

Millennials Gen Xers  Baby $25k- $50k-

Boomers $49K $99K




—
5 AaiTnon yia TeYvoAioyla

AI-EMPOWERED VOICE
SEARCHING & ORDERING

o~

B e R

QUIZ

Apepikn: T % twv avadntrocwyv
TPAYUATOTIOIOVVTAL KAONUEPTVA LECW
POV TIKNG avagdnmong;

amazon Google

SAMSUNG

XYEOOV
57%!

Source: https://www.npr.org/about-npr/1105579648/npr-edison-research-smart-speaker-ownership-reaches-35-of-americans



O1 VEO KATAVAAWTEG ELVAL ETTLYEIPTUATIEG TTOV TTPOTAPLOLovVTAL
eUKOAN

Avadntovv eveM&la
OTOV TPOITO (WNC TOVC
KAl EvAl ETOUOL VA
avaAafouv ploka.

Ot Millennials €yovv uia _
ETTLYELPT|LLATIKT) (pVOT), T OTTolaA |
QUITOUOKPVVETAL ATTO TNV
TTAPAOOOI0KT] 9-5 KAPIEPA KAl
00gVeL TTPOC U1a TTOV

TIPOCPEPEL TTEPLOTOTEPT)

eveM&la kat eAevBepia.




OMNICHANNE
COMMERCE

Opoonua




1n Emoyr): 1990— 2000

EEaipetika Meyaiolr Xwpot




21 Eoyn: 2000 — 2010

Av000¢ TNC ONUAVTIKOTNTAC TOV
Customer Experience (Eumeipta ITeAatn)




3n Estoyn: 2010 — Enuepa

Av000¢ TNC ONUAVTIKOTNTAC TOV
Personalisation (E€atouikevon)




OMNICHANNE
COMMERCE

T etvan;




T etvaa to Omnichannel Commerce?

Etval pia mpoogyylon 1) omola Ipoo@EPEL
OTOVC JTEAATEC LU0 TTAT)PT] AYO PACTIKN
EUTELPLA, EVOTTOIWDVTAC TO TAEIOL TOVC OF
OJTO100TTTOTE OTUELO ETAPTIC/KAVAAL KA
00NYel OTNV KAAVTEPT) EELINPETNOT TOLC.




1533

x W

*= O1 Omnichannel Katav\a)\ootev eival HOAYTIMOI o

Sy WA



MeA£tn o€ 46.000 KATAVAAWTECG £0e1Ee...

Kavaaa etagpng & ayopag

73%

Web &
Kataotmua

20%

Movo
Kataotnua



PYeviovy ouyYvoTeEpA Kat E00EVOVV TEPLOCOTEPO

- ' % Meon adia
ustomer % Ayopag AlwadpaoctikotnTa TAPAYYEALAG
Retention

O mteAatnc Ba
ayopaoel Eaval!

Mepovouévo >3 Mepovowuévo >3
KAVAAL Kavaiala KAVAAL

Mepoveuévo >3
Kavaaa KAVAaAl Kavaiala

e
EY



90% avénon ong mOaAvoTNTEC VA YIVOUV HAKPOTPOOeouot TeEAQTEG

Customer IIotomTa
Loyalty

O teAan ¢ Ba ayopaoet
gava, Ba mpotetve kan
Oa peper veoug teAdteg!

66,12%

y

Mepovowuevo

: >3 Kavala
KavaAu 3




T mpemel va kavel pia etaipeia ya
va yivel “omni-channel”;



NON-DIGITAL

[

[ToAaTTAQ onuela TAPTC

N

DIGITAL



Avtd Ta onuela entaPnc Ba pemel va etvan
OUVOEOEUEVA TO EVA LE TO AAAO!

Av oy, Tote kavouvue multichannel kol oyt
omni-channel commerce



To Multichannel AEN eivat Omni-Channel!

Multichannel Omnichannel

A

¥
ol | =]
0

'OAa Ta kavaiia Stadeopa yua

TOV TEAALTI] XWPIG VA EIvaL EAQTI KAl ovvdedepéva pe
oUVVOESENEVA HE EVOMUATOOTELG EVOOUATOOELG

'OAa ta kavaiia Stafeopa yia tov

Source: fitsmallbusiness.com



OMNICHANNE
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top trends




Ta puowa kataoTnuata Oa £yovv cvveyn poio va S1adpapatiocovyv




Oa vrapyovv MIKPOTEPA kol o XTOXEYMENA...

EY



To roAvkavaiiko ta&idt Oa enektabdel

Online ayopd, mapaAafr) amd o KATACTHUA
Ayopa 01O KATAOTNUA, TAPAS00T] KAT 01KOV

Online ayopq, eM10TPOPT OTO KATAOTNUA

Social media: H mwAnon yivetat stio 1oyvpn

O1 TeAQTEC AVAUEVOLYV TTEPIOCOTEPT
eEatouikevon kat eivatl Atyotepo mbavo va
JTAPAUEIVOVUV O€ U1a ETAIPEIA LETA ATTO U1
APVNTIKI EUTTEIPIA




O1 Avavepmopot Oa eoTiacovv TEPLOCGOTEPO OTA OLOOUEVA TOV TTEAQTN
KAl 0TIV AVAAVOT) TOVE UE TN X PTOT] VEMV TEYVOAOYIWV

Jessica Jones

27 years old
Software Engineer

San Francisco, California

“To be a good software engineer
you have to be willing to break the
rules to strive for something new.”




H ypnjon Robotics kat AT Oa kavouv To AAVIEUITTOPLO TEPLOTOTEPO
WTOOO0TIKO KA1 JT0 EAKVOTIKO

9
Anna’s
FOOTWEAR APPAREL

H Avva £xe1 wg 0100 Teyxvoioyia Al tov kataypdagpet Tov
YEWYPAPIKO VA OAEG TIG KA1pO TOITKA KAl oXed1adel
JToALTEleg TNG AUEPIKNG TIPOIOVTA Yia KAOe TTOAN EexmwproTd

’
’

Robot peiwvovv tov xpovo mov
XPEWACETAL 1] TTAPAYWYT) KA

MOAG O1 TOOOTITEG BeATIOVOLV TIG TTOCOTNTEG

elval ETOUEG TN YALVOLV L
L

0€ AUTOUATES ATTOONKEG
omov ;A Robot
avaiaupavovv va
amoBnkevoovy ta fapid
avTikeipeva




Ytoyevueveg mpoPAEyperg
TIWAT|CEWV TIG LEOW
Machine Learning
TEXVOAOYIAG

Teyvoloyia Al
yivovtat e

eCaToukevEVEC

TIPOTACEIS Yia KAOE @
XpNot Eexwplotd 0000
aAvAAOYQ TNV TIOAT

7oL Ppiloketal @

[l

MySureFit:Teyvoloyia
Al pe axpifeia 99% wg
nipog To peyebog mov
JIPETEL VA AYOPAOEL O
JTEAATNG, EEAAELPOVTAG
TNV AVAYKT ETOTPOPTIS
AOyw AavBaopévou
ueyeboug

=4

Robot oxavapovv
OAQ TA PAP1IA KAl
0710V TO ammoBepa
£XEl TEAEIWOEL TO
EavatomoBetovv




Chatboxes amavtovv oe - L
KAQO1KEG EPWTNOELS TTOV Hi Jon, how can IJ

elval o1 TapayyeAia pov, av help you today?
vrtapyel amobeua, tote Oa
£pBet ko povo ot 7o
neplmAokeg pOAvoLV 0TOVg
call agents

Robot okavapouvv
¢« OO T pa@PLA
!

1 _

Robot maketapel pe * = = 9
JPOOOYT) TA
mpoiovIa

Drones stapaiaupavouvv ta

eAa@p1a kal ta mapadidovv e
Méow Machine learning \‘F
EQAPHOYDV e | | I T
Snuilovpyovvtal BEATIOTEG o |
Sradpopeg yia va petmbovv ]

o1 kaBvoteproelg | ] o I



OMNICHANNE
COMMERCE

STPATNYIKT)




TV VA EUITOO1A KA TTPOKAT|OELG

Asouoia oLOTNUATKOV KAl
avumap&ia aglomoinong
dedouevawv

Mepovmuevn HETPNoN
dedopevav kat amovoia KPIs

AvamoTteAeopaTik)
OTPATNYIKI KAl TAAVO

AvamtoteAeopaTIKO Anotuyia oty vAomoinon & Adpdavela oe vea sevprjpata
TIEPLEXOUEVO OW\0 OTIV 0PYAVWOTIKT S0

EY






MovteAo Omnichannel Xtpatmnywnc

Mé&tpnon e 6. Yiro0¢tnon 1. Katavonon tov
adSoonc kat Omnichannel Omnichannel
BeAtiotomoinon KovAitovpag Katavaiw)

” "/

2, Ytoyol &

5. EEatopikevon Opropde KPIs

Metpnon g
amodoong kau
BeAtiotomoinom

3. Taktikeg
Tvveyelag g
gumepiag

e
| EY

4. ZUVERELA OTIG
EMKOWVOVIEG



Katavonon tov Omnichannel KatavaAe»tn

Avaivon
1-3 UIVEG

SVAAEETE KAl peAeTnoTe

AVEKIIAT PWOTEC TTEAATEIAKES
AVAYKEC KOl OTJLLELOL TTOV
O10KOJIITETAL 1] EUTTELPLIA AYOPAC TOV

=\



1.1 YVAAEETE OcOoueva & TANPOPOPIES YA TOVC VLITAPYOVTEC TTEANTEG

> Edav 61a0£tete NAEKTPOVIKO KATAOTNUA EAEYETE UECH
cvotmuaro¢ Web Analytics my.Google ta tumka
‘taidia/ Prjuata’ IOV KAVOUV O1 XPNOTES TIPLV TIC
AYOPEC TOVC.

> Av SlafeteTe Eva TPOYPAUUA TTOTOTNTAGC,
AVOAAVOTE TN OLUTTEPLPOPA TOVE elte online eite
offline

> Kavte pia stoootikr €pevva peom email, SMS,
Social oyetika pe i Omnichannel ovvnBeieg Toug.
A7o mtov Toug apeoel va Ywvidovv, Twe, EMAOYEG
TApAS00TNC, TTOI0V PWTOVV, Tl EUTEIPIEG AVAUEVOLV.




1.2 OpyavmoTe CVVEVTIEVEELC LE VITAAATIAOVGE TOV customer service
T (TNAL@POVIKO KEVTPO/ TTWANTEC KATACTNUAT®V)

Avg. Handle Tim

24,13. 20,39, 1,59,




1y 3 ANUIOVPYNOTE TIC TEPOOVEC KAL KATAYPAPTE TA YAPAKTIPLOTIKA TOVC




1 4 IYXEOIAOTE TO KATAVAAMTIKO TA&101 yia kaOe tepoova

PROJECT: untitled 1 MAP: untitled
RahL” Bajaj 34 i AWARE ii DESIRE i RESEARCH i CHOOSING i PURCHASE SNVISH
r
-, User goals
)
4,
Touchpoints

Works in finance domain
.-:":p.-—-:: car h, Needs it for Process

Y
hospitals tnps to parents on

W B

User expectations

Problems ¢




IHapadetypna: H ayopa £vog veov aua&iov awto v wepoova Eric

emoTiONAL Rahul Bajaj EXPECTATIONS

Eric is an emotional car buyer. He purchases based on aesthetics and status. * Ab to compare cars and their breakdowns
Scenario recently moved to the area. He is shopping for a car that is fun
to drive and dependable enough for use for everyday commuting.

* Good photography with
* Video overview of car with demonstrations

CONSIDER
1 week

]

. Sees TV commerical fora
website, YourCarNext.net,
which helps people shop
for vehicles; visits the
website

2. Sees ad on Facebook

EXPLORE
2 months

=

3. Explores site and looks at
all vehicles in his budget

4. Creates account; saves
favorite cars in wishlist

5. Downloads mobile app
while at his office

COMPARE
1 month

-

6. Reads Consumer Reports
and reviews; keeps a
spreadsheet to compare
cars

7. Consults with trusted
indviduals

8. Constantly checks site for

new options that meet his
criteria

a spreadst

TEST
2 weeks

8

9. Selects a set of cars he
plans to test-drive

). Looks up location of each
dealership on Google Maps

. Visits dealership; fills out
lead card, discusses
process with sales person,
drives car, discusses more;
repeats process for each car

2. Discovers he can take notes
about each car he drives in
the app

NEGOTIATE
1 week

-

3. Decides on a

. Gets financing terms, total

price, monthly payment
from salesperson

. Researches more,

specifically about price

. Makes a competing offer

and buys his new car

EY



] - 5 IIpOOoB10PIOTE TIC WTAITNOELE CVAAOYNC TIEAATEIAK®OV OESOUEVDV

Amaitnon

1. Avladwaoia
OLVAAOYTIG
Sedopévov

2. ITowomta Baong
Sedopevmv

3.Data Mart

4.Core Analytics

5.Predicitve
Analytics

Ileprypagn

1. Kataympnon: ) Opiote KavoOveg eyKLPOTNTAG YA TNV E1I0AYWYT)
Sedouévwy B) LITOYPEWTIKA YAPAKTNPIOTIKA AVOYVMPI0T|G TTEAATOV Y)
0p10TE KAVOVEC Y10 TO YXEIPIOUO TWV SUTAOTUTIWV

2. Epmiiovtouog: IIpooBéote veéa media kat EKUETANAEVTEITE TIG
ETAVETNOKEWPEIS TEAATWOV Y1A VA EUTTAOVTIOETE TA APYELA TIEAATOV

1.Data standardization: AlopOooTte Ta VITAPYOVTA GTOLYXEIA
2.Unification: Zuyyovevon vmapyoviwy OTOIXEIWY CUUP®VA LE TOVG
KavOveg e BAon Ta YapaKTNploTIKA avayvoplomg TEAATMY

Anuiovpynote &va eviaio SounuEvo Kat ASTTopepEg oUVOAO
yapaktnpotik®v medatov (KPI'S) sov eivan ammoBnkevuévo og evav mivaka
Baong Sedouévav mov xpnolueel wg vtodour Sedouévamy yia epapuoyEg
CRM

‘Eva un ypovofopo kot ToAvITapayovTiko epyaAeio avagpopag Jtov umopet
Va XEIPLOTEL HEYAAEG AVAYKES SEBOUEV®VY KL LITNPECIMOV TTAPAKOAOVONONG
MEAAT®OV KA SpACTNPIOTTOWV HAPKETIVYK

AAyop18po1 mov «pabaivouv» amo mponyovpeva Sedougva, Kavouy
TIPOPALYELG Y1 TPEXOVOEG/ VEEG TTEPUTTOOELIC KAl Bplokouy autopata
onpavtika potifa, RFM & behavioral segmentation, basket analysis, cross
sell modelling, attrition modelling

Avon

Eowtepko IT & CRM 'Epyo

On-going Outsourced 1
ayopa AOYIOUIKOU Kol
OUUPBOVAEVTIKGOV VTN PETIOV

Eowtepiko £pyo mov astartel
eEwTepikn avabeon
oLUBoLVAGV Kal ayopd
SakooTr

Ayopa Aoylouikov, adeieg,
Baowkr) ekmaidevon ko
£0WTEPIKOC XEIPIOUOG

Ayopd Aoylopikon, adeieg
XpNong, ekmaidevon, mapoyn
OLUBOVAGOV KAl E0WTEPIKOG
XEPIOUOG

YD Loaga3y

EY



AWARENESS

KPIs

Channels or
Omnichannel
Services
Awareness

ENGAGEMENT

Product
recommendations
/ Reviews

Engagement score

CONVERSION

Cross-channel

% Trial Per Channel conversion rate

Cross-channel

%Trial of Customer BackCin e

Services

Opiote otoyove kat Omnichannel KPIs

\

LOYALTY

NPS (Net promoter
score)

Lifetime Value or
Simply Purchase
Frequency




ANUovpynoTte Avoeig kat «Xvveyeic» Eumelpiec
O€ OAd TA KAVAALA

Emwowvovia asto
oJToVvONITOTE

Ayopa amo
0JTOVOTITTOTE

IHapadoon
0JTOVONTOTE

Emotpo@n
ostovdTNITOTE

Omnichannel
[Ipooeyyion EY



3 .1 ITapadoom 010 Y®PO TOV JTTEAATI) YPIIYOPA KAL OTKOVOLUTKA

O1 TEPLOCOTEPEC ETALPELEC...

|.S :VL%T SPEEDEX

'.‘H

» ITlapadooeig ueow ovvepyaTwyv OMWG N
UPS, n FedEx ka1 nn USPS

> AJIOOTOAT TTPOIOVIWV AITO KEVTPA S1AVOUNG

» ExmAnpwon mapayyeAlwv Heow
Dropshipping

Entevduon oe 61k0 TG 0TOAO TTApAS00TG LECW
oL mpoypaupatog Amazon Fresh Driver kat
Amazon Flex App yia peyaAvtepn eveAi&la kat
akpifela otic mapadooerg.



3 .2 ATOOTOAEC TAPAYYEALDV (WO TA PUOTK( KATACTALATA YA HEYLOTH)
TOYUTNTA

Amtapaitntn ITpovnmoBeon

» AlaBeopuog ywpog & mPoowITKO

» BeAmiotomoinon twv Aettovpylwv Staloyng,
OLOKELAOIAC KAl ATTOOTOANC.

» TomoBetnon mapayyeAlmv €mg Kal 2 mPES TPV TO TEAOG
wpPapiov Twv courier




3 : 3 Yampeota Same Day Click n Collect

LOCKERS

Ta Lockers 6ivouv 1 duvatotnta
OTOV TEAIKO KATAVAAWTI VA
mapaiaufavel ta GepuaTa Tov 0,1t wPa
0eAel, ueoa oe SevtepoAemta.

Meilwor S1aye1IploTIK®V SATavmV
KA1l EVKOAT e€vmnpeTnon
TAPASOCEWV, XWPIC TTEPITTES
AVAUOVEC O KATAOTIUATAL.




3 . 4 OpatotntTa amofeuatog oe OAd T Kavaila

Mou 8<g va napaAdapeig

I Smartphone Samsung Galaxy S23 256GB - Phantom Black
n

ABrva

* AlaBéoipo

Athens Metro Mall

To 82% onAwoe o1t BéAel va
eAeyyet online m StaBeowotnta

Golden Hall S ) 12 R 2 |4 14
sooms EVOG TIPOIOVTOG O€ PUOLKO OTJUELO
TWANONG
Public - Media Markt v
Mesorin v — Oxkt® Bplog 2022

eMINVIKI] ayopa

Ayia Napaockeun

* Me online napayyeAia

AAeEavdpounoAn o AidBécii0

EY



3 5 Awpeav emaaoyr) Click n Collect

Where do you want to collect from?

Use my location

To 57 % OnAwoe otL elvat onuavtikn
n dSvvaromrta mapayyeAiag online kat
TaApaAaPng oe PUOIKO KATACTNUA KAl
70 53% TO AVTIOTPOPO

Oxtwfprog 2022
M VIKT] ayopa

5 ELECT
B =

EY




Me EexaOapn tAnpo@opia ywa tnv tomodeocia taparapnc!




Kat emutA£ov TakTikEG yla HEIWOT] TOV YPOVOL AVALOVIIG KA
WTOCV PO PT)OT] TOV TAUEI®V ueom buy & collect!




3 5 6 Avvatotnta TAPAYYEAAC TTPOTOVIWV EKTOC AWTOOEUATOC £VTIOC TOV
KATAOTI|UATOC

O1 teAdteg LWtopovv va
apayyeirovy sold-out 1
e101knc SraBeoruotnTag
polovTa ueow tablets oto Ywpo
TOV KATAOTILATOG




3.7 Emotpor) tapayyeNiev pe 6A0vg Toug Suvatote Tpomove

TOPSHOP

There are 3 easy ways to return your Topshop.com purchase in the UK:

Return to store

Return via ParcelShop

Returns via post

To 82 % 6niwoe dt1 Oewpel

ONUAVTIKT) TN SUVATOTNTA ETLOTPOPTIG
0€ PUOIKA KATAOTIUATA TIPOIOVTWV
Jrov ayopaoce online

Oxtwfprog 2022
eAMNVIKT) ayopa

A&10\0Y1M0TE TIG EMIYEIPNOLAKEC SUVATOTNTES YA
ETNOTPOPEC NAEKTPOVIKDV TTAPAYYEAIDV OTO
Kataotnua!

AlevpUveTe TIg SUVATOTITEG ETOTPOPTC LUE
OTPATNYIKEG OCLVEPYAOTIEG, EI0TKA Y1A TOVG TTEAATEG
000G 0€ QITOUAKPUVOUEVEC TTEPLOYEG!

Av umopeite mpoo@epete Swpedv eMOTPOPES Y1
NAEKTPOVIKEC ayopeg!

EY



3 8 Taktikeg evOappuvong ywa extra tapayyeAleg o€ TEPUITOON
T mapoaAafng ato To KATAoTNUA

KOHLS
TAKE AN EXTRA

20%

Fine, silver and fashion jewelry. Select styles.

See below for details and exclusions.

881792397616208

PIN 7339

CONTINUE SHOPPING

Amtapaitntn tpovmoBeon

» Customised tpoTACEIS CLUTAN PWUATIKGWV TTPOIOVTWV

> AvOnuepov ANEn Yynelakmv Koumoviey yia tapaiafrn amod to

KATAOTNUA

» ExmaiSevon kat mANpng eviUEP®OT) TMV CUVEPYATWOV OTA

KATAOTHUATA



3 : 9 Ne&eg teyvoAioyieg yia ovvarlayeg ympig komo (Tap to go)




3 .10 Ne&eg teyvoAoyieg yua mapadoorn katevdelav oto PYuyeio Tov GIrTov

=\



3.11

Evepyomoinon Aettovpyiag Persistent basket

MOBILE WEB

ONLINE EXPERIENCE & $XX

o> =
o>

Amtapattntn mtpovmobeon
» Opilote emapkn epiodo ANEng (min 30 pEpeg) MOTE VA AVIATTOKPIVETAL OTIG AVAYKEG
KA1 TI) CUUTTEPIPOPA TWV XPTOTWV.

» Expetaillevteite 01O ETAKPO TNV TTAPOLCIA TOV TTPOTOVTOC 0TO KAAAO1 Kal TovioTe Hia
JIPOCG@POPA JTOV ANYEL, TNV TTO10TNTA 1) TNV Stabeouotnta.



KPI2XIMOI
[IAPAT'ONTEX
EIIITYXIAX



Avvatotnteg amroOnkevoncg

EAQy10T01 AlaVEUTTOPOL £XOVV TNV
TEPAOTIA LITOSOUT) ATOON KNS Y va
TTapEYoLV ypryopn Stabeoiuotnta
TIPOIOVIWV Yld ship-to-store
apayyeAieg ywpig va emPapvvovtat
LLE OTUAVTIKA UETAPOPIKA KOOTN.

=\



AUV(IL(')T“TSQ Eeymprotng dwayeiprong online & offline mapayyeiwwv

1 OTIC 3 ETALPEIEC OTNV

Ev p(b?'[l] Bewpovv Twg voTeEPOLV
EVAVTL OTNV EEXWPLOTI Olayeiplon
online & offline mapayyeAiwv

2\



Avvatotnta avapaduong maiaiowv cCuoTNUATEV, KUPIWG S1AYEIPIOTC
mapayyeAwv & amofeparocg

Social Community E-ma

Workforce management

Integrated data
management

Core systems - process and products Customer data

GENPACT  DESIGN » TRANSFORM « RUN LEAN DIGITAL

Xwpic Eekabapo oyxed10 eMEVOLOTC 0€ OLOTIUATA UITOPEL
va mapeumoolotel kabe omnichannel mpoomadeia



H Teyvn tng «Xvvemelac»

O yproteg ektiBevial oe eUmEIPIEC OLIAPOPETIKMOV KAVAALWV TTOV
eNMNPEACOVTAL ATTO OTOLYXEIA OTTMWC O OIITIKOC OXEOIAOUOC, TO
TEPLEYOLEVO, O TOVOC TNC (PWVNC KAl 1] AEITOVPYIKOTNTA.

w;?“i“‘!

H Snuovpyia cvvemeiag oe kaOe
KAVOAL BEATIOVEL TNV EUTTEIPTA TOV
seAatn kabwg xal Ty emova g
eTAPELAC.




4 .1 Onmkn cvvEnela avapeca ota Kavaila

This item is now on sale.

An item in your favorites list

IS now on sale!




SUVETELA OTIC TIUEC KAL TIC TPOMONTIKEG evEpyeleg

o

54GB Dual

Smartphor

Sim - Sumr

To 69 % &niwoe nwg ot
Alavéumopot mpémer va dtatnpovv
TIC TIUES OVVETEIC HETAED TWV
SladikTvaKkwv Kat Twv QUOIKWOV
KATAOTNUATWV

Oxktwfprog 2022
eMNVIKI ayopa

EY



4 - 3 IIANPNG KAl VY PN OTOC YAPTNC KATATTNUATOV

STORE FINDER

adidas Outlet Store Athens, Acharnon

adidas Originals Store Athens,
Athinaidos str & Kalamiotou

adidas Store Athens, Ermou Street

adidas Store Athens, Kifissias 280 and
Dimokratias 1 Neo Psychico

Fili
Duhn

Fousa
doooa

MNea Zoi
NEa Zwry

Viomichaniki
Periochi
Bropnxavikrn)
Mepuoxn

Chomate r
Awpatepn

lgos

pyoc

Sintrivani
ZuvTpLRavt

Find

Ano Liosia
Avw Aoala

Petroupoli

Diilistiria
AwhioThipua

P e

gramagas

lpapayrac
Xaibap

Egaleo

MeTpoumoin

llion
TAov A
X

Avapyupol

Perist'eri
Chaidari MepPLOTEPL

Alyalew

chaniko
Bchistou
xaviko
I ZXLGTOU

Karydallos
Kopubahhoc

STORES

Acharnes
Axapvecg
Kifisia
Kneplowa

Metamorfosi
MeTapoppan e

Marousi ;.

@ Mapotaot

Nea lonia
Ned luwvia

Galatsi pg,
FahdTolr Wi

Chzgnd '
Xu?xuv

El
)5

Bpth

Ekali
Erdin

N@jthrmr:
NELW puBpaia

Dionysos
Alovuooc

Nea Penteli
Nea MevTeAn

Penteli
Mevtéhn

Ss5ld

rooLa

Anthousa
AvBouga

Gerakas
Fepakac
Pallini

lah Ay

Glyka Mera
[hwka Nepd

An Andraae

@

R oS
PL%LP

n

-
N8| LEGEND




4 4 IToAamAeg OUVATOTNTEG EMKOIVOVIAG

.f
(-]
P
L J

<]

Social
media

ZnTnote TNAsdwVLKN eMKOLVWVia

NapaKkaAw CURTANPWATE THY Mapdkdtw ddpua kat Ba emkowvwvigoupe pall cag
10 cuvtopdtepo Suvatdv. [Asutépa pue Napackeur 09:00 - 17:00]

Enwvupo *

TnAédwvo *

Mrjvupa

AMNOITOAH

/

Call me Back

Call Me Back @,

To 80% 1) woe mwc
Pabuoioyovv ua «auegon»
QITOKPLOT) WG JTOAV ONUAVTIKT] YIA
TIC EPEVVES UIAPKETIVYK KAl
TWATOEWV

Oxktwfprog 2022
eMNVIKI ayopa

Hondos Center Live Chat -

Message

| 1
Live Chat EY



4 - 5 SVUVERELA 0TIV EEVMN PETNOT] TTEAATOV

To 55% 6niwoe nwe teivovy va
YVI(OVV TTEPIOTOTEPO AITTO
AQVEUITTOPOUC TTOV TTPOTPEPOVYV
otaBepn xat ovvenn e§vnpeTnon
meAatwv online & offline.

Oxktwfprog 2022
eMNVIKI ayopa

SUPPORT S Anapattntn tpovmtodeon

» Exmaidsvon kot mANpng evuEPwoT) TwV
FRI_END LY @ OLVEPYATMOV OTA OT|LELA ETTAPT)C YA TIC VITNPEOIEG
)

KQ1 Ta 7TpolovTa

RELTABLE

/ \ >  AVAVEWUEVT] KAL EVOTIONUEVT EIKOVA TOV TIEAAT
\ A v v
% » Al00VVOEDEIG CLOTNUATWY

>  DIAIKA TPOGC TO XPT)OTI KAVAALA ETTIKOTVOVIAG




Yvvenewa oe Gift Cards & Loyalty IIpoypaupata

—

<

Highly Rated
4.8 Stars & Above

Amazon Customer Review - 38 people found this review helgfil

“qt is one of the very few books (and I've rex
abﬁ)wherelwassocomp |
the character's lives that 1 did tonsof resear
afterwards. .. ltalso inspired in mearaven

expecttocry interest in medieval history.. =
i R |
th“de *x




5 Eatouikevon He Tn Ypnomn T€LVoAoYLac
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Exil

Share your feedback
How satisfied are you with our service?

Thank you!




To wpo@iA Tng Xapa

Sara Smith @

Active

Last recommended products

o,
o
=

EY



3 Prjpata yia va emTU{OVUE AVIIOTOL(EG EPTTELPLEG

AmoOnkevon dedouevov
OE TPAYUATIKO YPOVO

A1 TeAQTEIAK®OV OESOUEVWV OE
TIPAYLATIKO XPOVO LIE XPTIOT
EVOOUATOOE®V KAl TEXVOAOYIAG O
OTIO100T)TTOTE OTUELO ETTAPTC KAL OF
0TTO10ONTTOTE (PAOT) 0TO TAEIOT TOV
meAatn. [Tavta e§aopaiiovtag
oLVALVEQT) TOV.

090

=

TTPATIYIKOG
OYESAONOC KIVIITP WV

Kivntpa stov va mpocdidovv
TIPAYUATIKT afla OTOV TEAATN €1TE UE
OKOTIO TNV ayopd E1TE y1a
omtoladn)rote AAAN S1adpaon e v
ETAIPIA OTA TAALOIA TOV XTIOIHATOG
oxeong Hadi Tov

O

Avtopartostoinon

Avayvopior Tov eAdTn oTo
onuelo AP & OLUVETT)
ETMKOIVOVIA TNV KATAAANAN

oLy

=\



Forbes

-

Y100£tnon Omnichannel KovAtovpag

[Tl asmoTuyYAvouy Kupiwg Ol ETALPIEC...

67%

"EMenypn avaAvtikov
OTOXEIWV TTEAAT®V 0 OAQ
TA KAvAAla

-~

~

48%

N

Tunuata opyavoueva

etaipiag

®G OIAO EVTOG TNG

Kaknc moidmrag Advvapia
dedopeva aAVAYyvV®P10TC TOV
mieAatelakoL Ta&ldlon

e
EY


http://www.forbes.com/sites/teradata/2015/01/02/the-keys-to-unlocking-the-retail-omni-channel-advantage/

6 .1 Syedraore taxtkic

A Zxebiaote koo omnichannel dpapa kat
OTPATNYIKI)

| B BeAuwote kat evioyVote Tov Sratpunpatiko
OUVTOVIOUO, TNV ETTKOIVOVIA KA1 TNV eveAfla HETK
OLAAEITOVPYIKWV OUAOMV EPYWV KAl EPYATTN POV

AnuiovpynoTte Hikpr¢ O1apKelag O1ATUNUATIKA
projects peta&y Marketing, IT ka1 kataoTnuata
7tov Oa GovAevoVV wC 00N YOl yia TA ETOUEVA



6 .2 A®ote kivitpa

A Emppafevote kot vtoompi&te Toug CUVASEAPOULG
TOU KATAOTIUATOC YA TTIPWTOPOVALEG
Omnichannel

B Emppafevote emruyxnueveg omnichannel
EVEPYEIEC TTOV AVAYVWOPLOAV O1 TIEAATEC

I Awote KIvnTpa yia EMOKEYT TOV VITAMNAWY ATTO
TA YPAPELA OE PUOTKA KATAOTHUATA AAAQ KAl O€
JTAPATI|PTOT) ETMKOIVOVIOV 0€ AAAA KAVAALQ




6 . 3 EXTa8e00TE TOVG VITAAMNAOVG TAG

A Customer experience otpatnywn & KPIs

B Positioning & stpoodokieg meAdTn

r Persona & Customer journey mapping

A Omni-channel feATioteg mpakTikeg oTOV KAASO
E Aedopeva kal gvoTnuata

ET Opyavwolakr) TEAATOKEVTIPIKI] KOVATOUpA & Slayeiplon Tng aAAayng




Baowkn ovupPovirn
Yl TNV ETTOUEVT] LEPA

YUVEYTIC UETPTIOT] TNC AWTOO00MNC
ko feATiotosroinon



OMNICHANNE
COMMERCE

IHapadetypata
Omnichannel

OTPATINYIKIC




NIKE Omnichannel

Kowotouia
2014

To NIKE LAB yeQUP®VELTIC (PUOTKEG LLE TIG PNPLAKEG EUTTEIPIEG

To NikeLab eivat éva pépog yia va deiet mmog n Nike alMniemSpa ko
OoUVEPYALETAL [IE AAAOVG TTPWTOTTOPOVE OTO TTAAICI0 TOV HEYANVTEPOV
ta&ld1ov e€epevivnong me. [poopepovtag emsmusvn npoofaon ota
0 ﬂo}\vowausvousva Kat SK:r[}\nKnKa ﬂpOlOV’[a ™me Nike, o NikeLab
Stevpiverl v epmelpia oe TAYKOOUIEG KOWVOTITEG LECK TOV
YNPLaOKOoL YO POov.

&~

Ayopa ITpoioviewv atd Tavtov

To mpoowKo AT PpwG evBLypauopEVo e TV omnichannel otpatnykn kat pe ta
KATOAANAQ OTTAQ y1a va To Kavel owotd. ITy. 000veg mpolovimy e xprion Tng Texvoioyiag
AertovpyoUv kat wg checkouts

| e .--....v

.‘JJ 2 : h‘--.....

NIKE COM

ONL}

NIKE application ywa
Alavikr TtwAnorn

2018 'NIKE APP
AT RETAIL

e avayvmpidel Kal avolyel AmToKAEIOTIKA
TPOTOVTA OTNV EPAPLOYT 00V. Mropeite va ‘
Kavete capwon yia Siafeouotnta mpoiovimy oe

oAa ta kovTiva NIKE kataotnuatan va Kavete
check out ka1 va mAnpwmoeTe HECW NG
epappoyng xwpig avapovn. Kat av dev elote oto
KATAOTNUA, UWITOPELTE VA KAVETE KPATNON
TPOTOVTOG UECK TNE EPApUOYTIS Katl Oa To
KPATIOOVUE 08 VA TTPOOMITIKO VIOLAQITL Y1d va
UITOPELTE VA TO SOKIUACETE TPV TV AYopPdL.

EY



'Eva 0AOKANPO P1jPLaKo OTKOCVOTIUA YUP® OO TI) (PLOIKT)
KATACTAOT)

Aavoapropa NIKE + Aavoapwoua Nike+ FuelBand

[Tpooglafe e161kovg amd arlovg kAadovg (Apple, MIT

E . Activity tracker cuokevr) 0L POPIETALOTOV KAPTTO KAL
K.ATL.) kal Snuiovpynoe pia ovokevn NIKE+ mov ; ; , . . ,
ETTPETEL TTOVE XPTIOTEC VA TAPAKOAOUBOLY TV mpoopidetal yia xprnon ue pia cvokevr) Apple iPhone, iPad 1)
Aaoknot Toug o¢ iPhone kat Xbox. Android. H ovykekpuévn Stakomnke mpokelugvou va So0et

£UPAOT] 0TO AOYIOUIKO KA1 OX1 OTO VAIKO.

v
Egafto uchv 0]1 Shoot it, Choose it, Own it.
peow g vmnpeotag NIKEid ov anégpepe eprocotepa E" EIE o
a0 100 EKATOLHVPLA TOV TTPMTO XPOVO KAl AAVOAPOVTAG — o e

to iDNation

Inspiration is everywhere.

& NIKEID. App now available for iPhone~ =

Nike 6.0 Presents iD Nation -00:00
ok ko

EY


https://en.wikipedia.org/wiki/Activity_tracker

Amazon Omnichannel amazon
v‘7

Enevovon oe e€e1dikevueva Quotkd KATtaoTHATo

amazongo amazon go grocery

)T.

EY



Amazon Omnichannel

Enevovon oe teyvoioyieg yia to website

= ama;‘girnlm Prime Video Stream movies & TV shows
Deliver to Mark EN Hello, Mark \Zy,
Los Angeles 90069 Buy Again  Your Pickup Location  Browsing History -  Mark's Amazon.com Today's Deals  Gift Cards  Sell ® - Account8Lists - Orders Prime ~ \—/ Cart

INTERESTING FINDS UPDATED DAILY

EXPLORE
v

amazon
)

IIpoowromomuevo

Recommendation Xvotnua

KAQOIKEG TTEPOOVEG TOV TUT|LATOG TTEAATWV, OMWG "Hapadeg
710800@PAlPOV" —VITOAOYIZETAL OTL TO 35% TWV TWAT|OEWV
TIPOEPXETAL ATTO TIG TTPOCWITIKECG TIPOTACELS TNG Amazon

IHapadoomn YprjolumyV, EYKAP®V KAl
oyetik®wv email

H Amazon pmopet va unv oTéAvel Ta @patoTeP UNVOLATA NAEKTPOVIKOU
TayvSpopeiov, AAAA elval YEUATA TIEPIEXOUEVO KAl ATTOOTEANOVTAL OE
XPOVO JTOV €lval OYETIKOG UE TOV TIEAATT).

Movtéio IIpooouoimong

To kaToyLPWUEVO e SITMAWUA EVPECITEXVIAC LOVTEAO TTPOATTTTIKIG
QUTOOTOATG TG Amazon ¥pnoiposmolel peyaia dedopeva ya va
npoPAEYet mola polovTa eivar mbavo va ayopaoete

\ v
BeAtiotontoinon Twyung
O1 Tipég kaBopidovtal avaioya Ue Tn SpacTnplOTNTA 0Ag OTOV 10TOTOTO, TIG
TILEG TV AVIAYWVIOT®V, TN 5100£01HOTNTA TTPOTOVTWYV, TIC TIPOTIUNOELS
TPOTOVTWYV, TO 10TOPIKO TTAPAYYEAGDV, TO AVAUEVOUEVO TTEPIOmP10 KEPSOLG
KAl AAAOVE TTAPAYOVTEG

e
EY



Amazon Omnichannel amazon
\_/‘7

Customer Feedback Customer Reviews One-Click Ordering

38

amazon.couk 4.8 outof 5 stars ~

O Vs mi021
amazon; Q v
How did this item meet your expectations? 5 star 87% Share your thoughts with other customers

In on;;‘; Th; Eomplete Adventures
4 star 1 0% (Raiders of the Lost Ark / Temple of Doom /
o ., i \ Last Crusade / Kingdom of the Crystal Skull)
FLOUREON 2-Pack Walkie 3 star 3% Write a customer review [Blu-ray]
T;Ik;es for Kids 2-way Radio with 3 2 star 0%
Kilometres Long...

f7 (1,454

1 star 0%

See all 38 customer reviews *»

Format Blu-ray \
Your reviews will post publicly as Elizabeth StJohn. Change V

Quantity: 1

Check out amazon.co.uk/ryp to find past purchases to review.

EY



Ahold Delhaize Omnichannel

Neeg SuvaTtoTnTe
O10LYEIPIOTC
TAPAYYEALWV,
asroOnkevonc kat
QITOOTOANC

« Fulfilment centre
« Online fulfilment
Centre Bol.com
(Europe) Peapod

(US)

» Next day home delivery
(food) at Peapod and
Albert Heijn.

* 15-minute text
reminder (Albert Heijn)

« Bol.com same-day
delivery

« In-store pickup

(bol.com)

+ Store/curbside

pickup (peapod and
Albert Heijn)

+ Smart lock-enabled
fulfilment

* |nstacart
partnership

+ Fast fulfilment with
Rappie

EY



Mua eEanpetikn orpatnykn Omni-Channel

AN
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YYEOTACE TO TTATOVTOL GOV TNV EPAPLOYT YA KIVITA...

Kat {noe pia ovveyouevn eumeipta e€atopikevonc!

BOOK A FITTING

- ::--4‘4-’7-.}1' :
wy -’f-‘,. s,
BOOK A FITTING BOOK A FITTING
e 2 @ R/
= Lvstol




aﬁ%\as

GLIFSH

'Evap&n: Xpron social
media yia mapaiafn
KWOKOU TTPOOKANOTC KOl
va katefaoeig To app

f




Y

GLIFSH

7’
7’

'Evap&n: Xpron social
media yia mapaiafn
KWOKOU TTPOOKANOTC KOl
va katefaoeig To app

f

7’

7’

Xpnon app ywa
oxedaouo
TTATTOVTOL0V



Y

| 7
LY P s
PN Xprion app yla
| ' . oXe01A0UO
Evapgn: Xprjon social TTATTOVTO10V

media yia taparafr)
KWOKOU TTPOOKANOTC KOl
va katefaoeig To app

f

KAelote
pavtefoL yia
Soxiun



aﬁ%\as

| 7
GLITSH P s
PN Xprion app yla
| ' . oXe01A0UO
Evapgn: Xprjon social TTATTOVTO10V

media yia mapaiafr)
KWOKOU TTPOOKANOTC KOl
va katePaoeig To app

f

Khelote
pavteffoL yia
doxiun

ITapaiafPrn amo to
KATAOTN A



aﬁ%\as

_ 7
GLITSH P s
PN Xprion app yla
| ' . oXe01A0UO
Evapgn: Xprjon social TTATTOVTO10V

media yia mapaiafr)
K®O1KOU TTPOCTKANOTIC KAl
va katePaoeig To app

f

Khelote
pavteffoL yia
doxiun

[Tapaiapn ano to

P /KCIT('IOTT]]J.(I

”
”
”
BRE g
[Tapadoom a1o
e

OTTLTL Y1 SoKun)



aﬁ%\as

GLIFSH
’

'Evap&n: Xpron social
media yia stapaiafn)
K®O1KOU TTPOCTKANOTIC KAl
va katePaoeig To app

f

Xprjon app ya
oxedaouo
TTATTOVTOLOV

Kielote
pavteov yia
OOKIUT)

[Tapaiafrn amo To
ZKATaoTNUA
v
[Tapadoon oto
e

OJTITL Y10 OOKILUT)



aﬁ%\as

/s ~
o1 _a=—gng 3 ~
wt_!‘%‘£n ~
~
Xprjomn app ywa KAeiote
' ' . oyedlaoud pavteov yia
Evap&n: Xpnon social TATIOVTOLON Soxun
media yia taparafn =
K®O1KOU TTPOCTKANOTIC KAl - - e
va katePaoeig To app - \ 7
- 0
- @\o“}
_ -~ Q"/ ITapaiapn amo to
7’ ZKataotnua
f P _ - _ P nu
- -,
-~ =1 =i~ -

Téloc: Share ota social =

media pe ypron tag
#Glitch16 yia va mapeig apd§oon oTo

KWOTKOUC Y1 TOUC (PIAOVC GOV oTiTL y1a S0k et



11.

EAeyEte TNV vmapyovoa oTPATNYIK) LAPKETIVYK

OpyavwoTte TNV eTanpeia oag kat evbvypauuiote oAa
TA KAVAALA ETTAPTC

AJTOKTNOTE L1a EVIALA, EVOTTOUNUEVT ATTOWYT] TOV JTEAQTI
O0C UEOW U1AC EVIATAC, EVIALAC TEXVOAOYIKNG
mAat@opuag back-end.

MeTpr)oTE 0€ TPAYUATIKO XPOVO dedoueva
IIpoo@epeTe LA TOIKIALA ETTMAOYWV OTOVC TTEAATEC
Exntaidevote vitaAAnAovg oe omnichannel mpaktikeg
Mnv EexVATE OLVETELN OTIC EMKOIVWVIEC.
EfatouikeoTte 10 MEPIEYOUEVO OOV EIVAL EPIKTO

Kavte Sokiueg, petpnote kat feAtiwote

. Melvete eVEAKTOL KAl TIPOETOIUACTEITE VA KAVETE

TIPOOAPUOYEC OTNV TTOPEIA

'Exete Ta patia oag avoryTa Yid VEES TEXYVOAOYIEC, VEEC
gukaipieg kal veeg eeAielg

e
EY



Mary Machaira

Manager, EY

Feel free to connect on LinkedIn ;)
Mary.machaira@gqr.ey.com

EY

The better the question. The better the answer. Building a better
The better the world works. working world
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